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Clearsol Mobiloil 
Socony’s Big Push 
Blees a Pioneer 





Doing the Big Town 
sen 
By 


Chris Sinsabaugh 





UST BECAUSE a 

Rumanian chemist 
wondering why kerosene lamps 
smoked black—Watson of the 
News, Ross of the Times and your 
humble servant represented the 
Detroit section of the Paul Pry 
Assn. at the preview party of the 


youthful 


got to 


Socony Vacuum Oil Co. at Pauls- | 


boro, N. J., to listen to Dr. J. B. 
Rather, Socony’s director of re- 
search, tell us all about the new 
Clearsol process which, through 
the use of powerful solvents 
washes the oil of impurities, just 
as you would wash dirt from 
your nands with soapy water. 

* 


aK BS 


Rumanian chemist probably never 
will know how that idea germ of 


his developed, but because he was! 
ihe oil | 


curious the chemists of 
industry started working along 
the lines that might answer this 
question. Socony claims to have 
hit the nail on the head with the 
discovery of the Clearsol process 
and as proof of their faith in Dr. 
Rather, the company has invested 
$3,000,000 in a plant at Paulsboro 
which will take over the produc- 
tion of Mobiloil under the 
process while down in Texas 
there is a similar plant. 
together will be able to 
the new proposition and produce 
enough of the new type of oil 
to satisfy even the optimistic fore- 
east of the production possibili- 
ties made by Socony. 
a * ok 

THE PREVIEW part at Pauls- 

boro brought out the details 











new | 


The two | 
handle | 


| dirt from the hands. 
THIS OBSCURE and unnamed | 


Sparks|Code Extended to Feb. | 





Socony Develops Carbon Free Oi 


Sees New Era 


In Field of 
Oil Refining 


Improved Oils to Be Mar- | 
keted at Current | 


Price Level 





Paulsboro, N. J., Nov. 2.—-A new 
method of refining oil was re- 
vealed today by Dr. J. B. Rather, | 
director of research of the 
Socony-Vacuum Oil Co., Inc.| 
Powerful solvents are used, in| 
the process, to wash impurities | 
from crude petroleum with the} 
same efficiency that soap removes | 

| 


Oil refined 
by this method will last 25 per 
cent longer when employed 
automotive engines, it is said. 

Announcing the new process be- | 
fore a gathering of about 100! 
newspaper men during a tour of | 
inspection at the plant here, Dr. 
Rather said, “The discovery. 
which climaxes years of study 
and research, is known as the 
Clearsol process and should be 
of great benefit and savings to 
motorists in upkeep and repairs. 


in 


“Solvents used in the new pro- 
cess act in two ways, depending 


on their nature. One type acts 
by excluding or precipitating 
from the oil those substances 


which tend to form carbon in the 
engine. The other type of solvent 
has comparatively little effect on 


| the carbonizing characteristics of 


of Socony’s marketing plan. Ex- | 


ecutives of the 
worked up to the announcement | 
date, last Wednesday. At our} 
newspaper party, the story was | 
spilled. Next week the advertis- 
ing barrage starts with an elabor- 
ate campaign prepared by the 


Getchell agency. Filling stations | 


in every nook and cranny of the 


country have been stocked with | 


Clearsol Mobiloil and from then 
on thousands of pumps will de- 
liver the goods. Never before 
have I attended a preview where 
every little step had been more 
earefully prepared in advance 
than at this one. Apparently 
Socony, like the Marines, has 
landed, and has the situation well 
in hand. 
* * * 

BUT GETTING BACK to the 
Rumanian chemist after he 
hatched his egg the oil chemists 
got busy, Dr. Rather in particu- 
lar. The good doctor told us all 
about it at Paulsboro. He pre- 
dicted the Clearsol process is ex- 
pected to change the entire trend 
of present day refining, his ex- 
periments proved it is possible 
to dissolve those very same im- 
purities that made the lamp 
smoke. He has accomplished this 
in one operation, he said, He 
minimizes carbon forming in an 
automobile engine due to oil, and 
he eliminates from crude oil tar, 


(Continued on Page 3, Col. 2) 


company had | 





the oil, but is effective in remov- | 
ing those substances which are 
unstable at high temperatures 
and which greatly change in vis- 
(Continued on Page 2, 2, Col. 


| for the 


Hupp Enters 


Field With 1935 Linelpaver 1 


Detroit, Nov. 2.—In presenting | us & 
the 1935 Hupmobiles, officials of 
the Hupp Motor Car Corp. an- 
nounce the lowest price ever 
placed on a car of that make 
|Since the, company started in| 
| business in 1909. Rufus S. Cole, 


| Hupmobile’s executive vice-presi- | 
| dent and general manager, in an- | 


line, states, 
squarely in 


nouncing the new 
“Hupmobile is now 


| the low-price field, with a four- 


door sedan listing at less than 
$700. This car and the two dis- 
nctive aerodynamic models, give 


NRA Recognizes 
Wheel oad Rim 


Supplementary, Hupmobile Body 


Washington, Nov. 2. 
mentary code 
wheel and rim manufac- 
turing product group of the auto- 
motive parts and equipment 
manufacturing industry has been 
approved, the National Industrial 


Recovery Board has announced. 

A basic 40-hour week is pro- 
vided, with an 8-hour day for all 
employes except those engaged 


in executive, supervisory or man- 
agerial duties receiving more 
than $35 weekly. 

An administrative committee of 
six members is authorized for the 
group. Not more than one mem- 
ber of a firm or its affiliate or 
subsidiary shall be oo 


(Continued on Page 2, Col. 


A supple- 
of fair competition | 


to} 





Low Price 


per cent of the sales potential for 
| 1935.” 

Priced at $695 for the four-door, 
| 5-passenger sedan and the two- 
door, 5-passenger coupe with 
| rumble seat, the 1935 series 517-W 
car is $100 lower than was the 
1934 edition of this series. 
| In addition, the six-cylinder 
|aerodynamic series 521-J is con- 
|tinued with important improve- 
|ments in appearance and equip- 
ment. The series 527-T aerody- 

(Continued on Page 14, Col. 1) 





Hayes Corp. to 
Make Complete 


Grand Rapids, Nov. 2.—A con- 
siderable increase in business in 
1935 brought about by new and 
old contracts, mostly with outside 
| manufac sturing companies, is an- 
| ticipated by the Hayes Body 


| 
| 
| 
| 
| 
| 


Corp., according to an announce- 
ment made Oct. 30 by W. W. 
Hoagland, president. 

| Contracts have been made with 
| the Hupp Motor Car Corp., Reo 
| Motor Car Co., Willys-Overland, 
; Inc., American Austin Car Co. and 
| the Kelvinator Corp. of Grand 
| Rapids and Detroit. 

Hoagland said the Hayes Corp. 
expected its 1935 business to in- 
| crease 100 to 200 per cent over 
| that of last year, but he was un- 
| able to estimate the number of 
rsons to be employed, in — 
(Continued on Page S Cat. 
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The Top Ten | 


Passenger Cars 





First Ten in Registrations | 
as Reported in ADN Today 





1934 1933 
Pos. Make Pos. | 
1—454,526 Ford 242,991— 
2—434,282 Chev. 394,986— 
3—254,932 Ply. 193,073— : 
4— 73,757 Dodge 66,707— 
| 5— 61,625 Pont. 71,801— 
6— 58,379 Olds. 29,789— 
J— 49,302 Buick 38,690— 
8— 33,842 Stude. 26,836— 9 
9— 33,172 Terra. 29,685— 8 
10— 21,428 Chrys. 24,148—10 
Total All Makes 
1,475,245 1,118,706 
See complete cumulative 
figures including Septem- 
ber to date, pages 12-13 
this issue. 
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|}; and what we see 


| industries 
| good, 


Dearborn, Mich., Nov. 2. nr 
Ford Motor Co. is out of the 
depression. 

Today it set its production 


schedule for 1935 at 1,000,000 cars. 

“Make it 1,000,000 or better,” 
said Henry Ford. “Our experi- 
ence during the last six months 
in the future 
tells us a year of improved busi- 
ness is ahead.” 

“Do you think 1935 will end the 
depression?” he was asked. 

“Why, the depression would be 


| over for the whole country very 


soon if American industrialists 


||| would just forget these alphabet 


and take hold of their 
and run them with 
sound American business 
They should take hold 


schemes 


sense. 


of their country, too, in the same | 
||| way and run it with good, sound 


American common sense.” 
Four years have passed since 
the Ford Motor Co. had a pro- 


duction year of more than 1,000,- | 


(Continued on Page 3, Col. 1) 


Ford to Produce I 000. 000 in 
In 1935; To Spend $500, 000, 000 


iaiaes Oudens 
Expected to 
Send Steel Up 


Pittsburgh, Pa., Nov. 2.—Auto- 
mobile and motor parts manu- 
facturers who have been taking 
in the neighborhood of 10 per 
cent of the steel produced here 
during the last few months are 
expected to begin buying soon 
and to have doubled their ton- 
nage by early December. 

Production of steel ingots has 
been at about 25 per cent capacity 
for five weeks. Increased buying 
from the auto industry, coupled 
| with a general stimulus expected 


|immediately after election prob- 
| ably will send production as high 
|as 35 per cent before the end 
| of the year, officials of steel com- 
panies believe. A gradual in- 


(Continued on Page 2, Col. 2) 





us a price range which covers 80 


jjPlan Study 


To Stabilize 
Employment 





oses Fight to 
Kill “Merit Clause” 
In Document 





By WILLIAM ULLMAN 

Washington, Nov. 2—Ex- 
tention of the Automobile 
manufacturing code of fair 
competition until Feb. 1 with 


no change in any of its 
provisions was announced here 
late today by the white house. 
The decision to extend the 
code, which would have expired 
at midnight tomorrow, followed 
days of negotiations between lead- 
ers of the Automobile manufac- 
turers Assn., NRA officials and 
American Federation of Labor 
representatives, with Presic 
Roosevelt in the role of fix 
arbiter. It marked a virtue 
; complete rejection of labor’s « 
| mand that the code be reopen d 
to provide modification in th: 
form of a 30-hour week, higher 
minimum wage scales, and elimi- 


nation of the famous “merit 
clause’”’. 
A concession to labor’s de- 


mands was made in the form of 
}an announced intention by the 
government to study conditions 
in the industry with a view to 
|establishing employment equili- 
brium. In its fight for a reopen- 
ing of the code, labor argued 
for the insertion of a provision 
|requiring that new model intro- 
|ductions by the industry be so 
spaced as to avoid a virtually 
complete seasonal shutdown. 

Coincidental with the announce- 

ment of the code’s extension, the 
President made known his inten- 
tion to summon Alvan Macauley, 
president of the Automobile Man- 
ufacturers Assn. and William 
Green, A F of L leader to later 
private conferences to discuss 
possible settlement of their widely 
varied points of view. It is the 
President’s intention, it was in- 
timated, to sit down with the re- 
spective leaders in the spirit of 
his suggested labor-industry truce 
and discuss with them separately 
| the prospect of a lasting peace in 
| the industry. 
While losing their plea for a 
new hearing on the code and 
their suggested changes in it, la- 
bor leaders were not entirely 
without reason for satisfaction 
over the extension of the agree- 
ment. In the course of their dis- 
cussions here, the manufacturers 
made it clear that their particu- 
lar preference in the whole mat- 
ter would have been to have the 
code die on the approaching 
expiration date. 

That the President is under- 
taking one of his most difficult 
tasks of harmonizing conflicting 
viewpoints in his suggested con- 
ference with Macauley and 
Green was manifest during the 








negotiations and upon the an- 
nouncement of the extension. 
The motor leaders, composed 
of Alfred P. Sloan and Donaldson 
Brown, of General Motors, and 


(Continued on Page 2, Col. 1) 
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o——- een 


Labor Loses Its Request 
To Reopen Document 


(Continued from Page 1) | 
| 


Walter P. Chrysler, of the corpor- 
ation which bears his name, never 
wavered from their stand, flatly 
ignoring Green and other AF of L 
representatives. Not the slight- 
est evidence of recognition did 
they give to those labor leaders 
whom they regard as having dis- 
turbed working conditions the 
equilibirium of which they regard 
as outstanding in the nation’s 
industrial structure. 

Moreover, they stood definitely 
by their program of 
upon allowing the code to die 
tomorrow night or accepting its 


extension only on condition of its | 


being unmodified. 
The outstanding aspect of their 


victory was accepted as lying in| 


the retention of the _ so-called 
“merit clause”. Labor’s whole 
fight for reopening of the code 
was perceived as centering in 
this particular provision which 
has been the bitterest pill of 
Green’s whole experience with 
NRA. In it, however, the indus- 
try has voiced its aloofness with 
respect to aggressive outside la- 
bor organizations and by the pro- 
vision in the current controversy 
it stood with a firmness 
never wavered. 


Election Factor 


The dispute over the code at 
this time attracted 
interest in view of its political 
implications on the eve 
national congressional 
next Tuesday. 

Circumstance was regarded 
having put the President rather 
“on the spot” in necessitating a 
decision on the code 
days before automotive workers, 
along with other citizens, go to 
the polls to register their senti- 
ment on the “new deal”. It was 
anticipated in some quarters that 
the extension of the code at this 
time might have been only for a 
week or ten days to permit 
further negotiation with the dis- 
putants after the possibility of | 
political repercussions had been 
eliminated. 

Washington's acceptance of the | 
President’s decision as a victory 
for the motor industry is quali- 
fied only by its speculation as to | 


elections 


how it will work out at the next 
expiration date, Feb. 1. At that | 
time, the industry will be en- 


gaged in building up production 
to take care of the normally | 
heaviest season of buying. Does 
it mean that labor then will be 
in a position to enforce its de- 
mand for code revision with 
greater effectiveness than at pres- 
ent? Was this a factor in the 
acceptance of union officials of | 
the current extension of the code 
in an unchanged form? 

These questions rose 
ately out of the announcement 
concerning the code’s extension. 
They were left unanswered by all 
parties to the peaceful conclusion 
of the current negotiations. 


immedi- 


Johnson Promises 


Extension of the code disposed 
of another interesting angle of 
the continuing controversy which 
it has aroused. The phase 
question was the reported guaran- 


just four | 


insisting | 


that 


! 
tremendous | 


as | 





| crease 
of the | 


in telling you’ that} 
there are a number of matters | 
connected with this code with | 
which I have never been fully | 
satisfied. I believe that a number 
of them need to be cleared up 
and a number of other matters 
need immediate and _ intensive 
study. | 

ox The question of annual 
earnings I have stressed before | 
and I am glad to learn from the | 
automobile manufacturers’ that 
they have since last spring under- 


hesitation 


taken a study of the whole sub-| § 


ject. I believe that this study 
should be speeded up and there- 
fore I should appreciate a 
conference with you, and with 
such others as I may call upon, 
in order that I may initiate a 
government study of the whole 
subject.” 

As to the urgency of such ac- 
tion, the President added tersely: 

“I should be very glad to ar- 
range for a conference as soon 
as I get back next week.” 


Factory Orders | 
Expected to | 
Send Steel Up 


(Continued haa Page 1) 
in production with 
downward turns has been 
dicted. 

The 
steel 


no 
pre- 





“between models” dip 


in 
production will not be 


as 


great this year because auto man- 
| ufacturers are changing over at 





tee given to labor last September 
by Gen. Hugh. S. Johnson, then 
Recovery Administrator, that its 
acceptance of the 
would be rewarded by a reopen- 
ing of the subject at this time. 

If Johnson made any 


first extension | 


such | 


promise, S. Clay Williams, chair- | 


man of the NIRA and the 


principal NRA figure in the latest | 


negotiations, clearly indicated 
that he did not regard himself 
as bound by any pledges of his 
predecessor. 

In his letter to Green 
Macauley, the President 
directly to the point when he said, 
after announcing the 90-day ex- 
tension: 

“At the same time, 


and 


I have no 


| Reo passenger 
spoke 


A factor which 
is expected to increase tonnage | 
to some extent during the next | 
two months is the tendency of | 
both manufacturers and auto 


different times. 


Wheel and Rim 


| Corp. 


Sie cony Develops Rew Oil Refining Plan 


Scene at the Socony-Vacuum refining plant at Paulsboro, New Jersey. 
shed, and behind it is the solvent recovery system. 


Thomas Br: oie cael 


To Head Hupp Purchases 
Detroit, Nov. 2.—Appointment 


|of Thomas Bradley as director of 


purchases of the Hupp Motor Car 
was an- 
nounced today 
by Rufus S&S. 
Cole, executive 
vice - president 
and general 
manager of the 
corporation. 
Bradley is 
known in the 
industry for 





parts builders to stock up in an-| his activity in 
| ticipation of labor troubles, | the purchasing : 
A rough guess at the Spring! field. Hejoined Thos. Bradley 

peak of steel production places | the Paige De- 

the figures at from 45 to 50 per | troit Co. in 1911 in the purchas- 

cent of capacity. Any higher|jng department. In 1915 he be- 

rate seems out of the question | came purchasing agent and later 

unless there is a more rapid im- | vice-president and member of the 

provement in general business.| hoard. When the company be- 

- came the Graham-Paige Motors 

NRA Recoesnizes Corp., Bradley continued in 
> charge of purchases and was} 


soon re-elected as a director and 


member of the executive commit- 


tee. He resigned from the 
Supplement Graham - Paige organization in | 
| June, 1933, and since then has 





(Continued from Page 1) 


serve on the committee at the | 
same time. 

Acceptance of cancellation of 
orders without payment in full of 
the contract price on equipment 
finished prior to the notice of can- | 
cellation, or without payment of | 


commitment charges covering | 


|}of partially-completed parts, 


| ting is forbidden. 
in 


cost of raw material and any la- 
bor burden involved in processing | 
is | 
also declared unfair practice. 
Placing of group products with 


| any trade outlet on a consignment 


basis or on a floating credit or 
ledger balance basis is prohibited. 

Wilfully destructive price cut- 
Open price fix- | 


ing is provided. 


Hayes Corp to 
Make Complete 
Hupmobile Body 





(Continued from Page 1) 
production would not get under 
way until after the first of | 
January. 

Hayes will 
bodies for 1935 


make complete 
Hupmobile and 
ears and body 
parts for Reo commercial car 
cabs. The Hupp contract is new, 
this being the first time Hayes 
has made complete bodies for 
that company. “i 


| months, 


| been active in the parts business. 
He succeeds J. W. Ellet. 


‘Hudson Sales 


Hit High Peak 
For’ 12 Year 


9 


Detroit, Nov. 2.—Retail sales of 
Hudson and Terraplane motor 
cars for Oct. exceeded those of 
Sept. by nearly 1,500 cars, it was 
said today. 
that Oct. sales have exceeded 
those of Sept. in 12 years, accord- 
ing to William R. Tracy, general 
sales manager for Hudson. 


“With retail sales totaling over | 
| 5,300 Hudsons and Terraplanes we 


have just completed our best Oct. 
since 1929,” said Tracy. “Our 
gain over Sept. is 33.9 per cent. 
As compared with Oct., 1933, we 
have made a gain of 49.5 per cent. 

“No stronger indication of the 
improvement in business’ has 
come to our attention in many 
” continued Tracy. “When 
retail sales upset a 
tradition by such a wide margin 
it is significant of basic changes 
in the business picture. 

This gain in retail sales reflects 
itself in a marked reduction in 
our dealers’ stocks. Since these 
are no more than normal for this 
time of year we are entering the 
1935 season in a highly advan- 
tageous position.” 


Ss | 


This is the first time | 


12-year-old | 


oll _Fefining industry. 


New 


1) 


(Continued from Page 





| cosity with changes in temper- 
ature. Thus a combination of 
both type of solvents, working 
together harmoniously in the 
| Clearsol process, result in an al- 
ideal refining operation. 


most 
| “Formerly it was customary to 


refine oil with sulphuric acid or 





| clay, or both, depending on the 
|} erude and the product desired. 
| Clay refining produced certain 


characteristics in the final prod- 
uct, some of which were desir- 
able and some of which were not. 
| The same was true of sulphuric 
acid refining. 

“It was felt that the most logi- 
cal way to separate the impuri- 


& 


ties from oil was in a physical 
| fashion, as you would separate 
sand from sugar with water. 
| Pouring water on the mixture 
| dissolves the sugar in a purely 
| physical operation. This is the 


| principle of the Clearsol process, | 
which eliminates sulphuric acid.” | 


Commercial uses of the oil were 


explained by W. H. Correar, man- | 


| ager of the Socony-Vacuum lu- | 


| bricant department. 

Experiments in the new process 
| have been conducted at 
plants here and at Beaumont, Tex. 

Tests have been conducted on 
ten different makes of cars in 
| more than 100,000 miles of actual 
| driving from Canada to Mexico 

Results, is 


it claimed, 


the | 


| deliveries 
and from California to New York. | large sales reported by the Dodge 


showed | 


a minimum of carbon formation | 


ton rings, gummed valves and 
other annoying motor 


| due to improper lubrication. 


and the elimination of stuck pis- | 


troubles | 


It was announced that the new | 


oil will cost the consuming pub- 
lic no more than oil made by 
| the older methods. 


New Bearing Plant 


Canastota, N. Y., Nov. 1.—The 
| Canastota Mfg. Co., recently or- 
ganized by A. M. Longway, of Syra- 
cuse, and associates, will establish 
and operate a plant in this city 
for the manufacture of ball and 
roller bearings for the automotive 


industry. 


Open Battery Plant 

Wilkinsburg, Pa., Nov. 2.—The 
Cole Battery Co., has been organized 
and incorporated here with a capital 
of $30,000 to establish and operate 
a plant for the manufacture of stor- 
age batteries and equipment. Princ- 
ipals of the concern are Mort Evans, 
C. E. Willock and C. E. Willock jr. 





On the right is the extraction 


This new process may revolutionize the entire 


Refi ining ‘Process 


Demonstrated at Plant 


(Chr ysler Sales 
Show Increase 


Of 7.9 Per Cent 


Detroit, Nov. 2.—Retail deliv- 
eries of Chrysler and Plymouth 
cars by Chrysler dealers in the 
week ending Oct. 27 showed an 


increase over the preceding week, 
considering the season of the 
year. The dealer organization re- 
ported 736 Chryslers delivered, an 
increase of 7.9 per cent over the 
682 units reported for the preced- 
ing week, while the figure for 
Plymouths was 1,948 units, an in- 
crease of 13.5 per cent over the 


previous week. The combined 
total of 2,684 units exceeds by 
11.9 per cent that for the pre- 
vious week. 

For the 43 weeks of 1934 in- 
cluding Oct. 27, the combined 
total of Chrysler and Plymouth 


cars delivered by Chrysler deal- 
ers was 126,907 units, more than 
double the figure of 57,803 re- 
ported in the corresponding 43 
weeks of 1932 and 20.3 per cent 
over the 105,451 units reported in 
the corresponding period of last 
year. Figures given for Plymouth 
are in addition to the 


and De Soto dealer organizations. 


Gas Taxes Drop 


St. Paul, Minn., Nov. 2.—Gasoline 


| taxes in Minnesota for the 30 days 


| a year 


| 40,915,351 


| 


ending Oct. 15 


totaled $1,151,659.77, 
George H. Griffith, chief oil in- 
spector, announced today. This is 
$5,300 less than for the same period 
ago. Gasoline shipments in- 
state for the month were 
gallons. Of the gasoline 
tax received, $153,192 was refunded 
on showing that the gasoline was 
not used in highway travel. There 
were 19,000 such claims and 16,000 
of them were from farmers. 


to the 


Ky. Gas Receipts Up 

Frankfort, Ky., Nov. 2.—Receipts 
from Kentucky’s five-cent tax on 
gasoline reached the highest peak 
of the year during August, accord- 
ing to figures just released by the 
State Tax commission. Receipts for 
the month totaled $908,520.16 as 
compared with $839,478.21 during 
July and an increase of $55,885.66 
over August last year. 





Roosevelt Extends Manufacturers’ Code to Feb. 1 | 
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Ford To Build 1,000,000 Cars At Least In 1935 


Plan Calls for | Spending 
of Close to Half Billion 


(( Nici from Page 
,000 cars, 
000. 


000 cars. In 1930, 
were produced. 
Later in the day, officers, en- 
gineers and statisticians of the 
Ford Motor Co., when asked for 
figures showing the magnitude of 
the movement in terms of goods 
and dollars, disclosed that com- 
mitments have been going out for 
several weeks on a buying and 


1,485 


productive program that will run | 
into a total cost of more than | 


$415,000,000 to be spent during 
1935 among 6,008 suppliers scat- 
tered all over the United States. 

Of this sum, approximately 
$300,000,000 will be spent among 
1,757 suppliers in Michigan, of 
whom 1,390 have their plants 
within the city of Detroit. 

When large scale production is 
resumed—now planned for early 
December —the Ford monthly 
payroll in the Detroit district 
alone will run to $6,861,000. 

The new industrial drive will 
call for considerable additional 


employment but company officials | 


stressed the fact that more than 
the company’s labor requirements 
is already available in Detroit and 
its suburbs. For the last several 





months approximately 55,000 men | 
have been employed in the De- | 


troit area. At present, with the 


plants re-tooling, this number has | 


been greatly reduced. 

When production is resumed all 
additional jobs will be given to 
former Ford workmen or other 


It is estimated that, when the 
drive to produce 1,000,000 cars is 
in full swing, 87,000 men will be 
employed. 

Raw Materials 


mechanics in the Detroit area. | 
| 


The project calls for the spend- | 


ing of tremendous sums. For ex- 
ample, it is estimated that the 
bringing in of raw materials will 


require 164,000 cars and outbound 
products 160,000 cars, involving 


payment of freight bills, largely 
to the railroads of $74,000,000. 

The greatest single item listed 
in the 1935 Ford production 
budget is $100,000.000 for bodies. 
This huge sum will be spent al- 
most entirely in purchases from 
the Detroit body-building indus- 
try. 

Almost as great is the total sum 
to be spent for steel, iron and 
non-ferrous metals, which ~~ to 
$75,000,000. The bulk of this, $53,- 
600,000, will go for steel, pur- 
chased in the open market, which 
will be in addition to steel made 
in the present Ford mills. A total 
of $6,618,000 will be spent for 
malleable castings and $2,683,000 
for grey iron, exclusive of that 
produced by the greatest foundry 
in the world at the River Rouge 
plant. 

Non-Ferrous Metals 


metals are topped by aluminum, 
of which $6,000,000 is to be pur- 


chased. Other such requirements | 


are: Copper, $3,600,000; lead, $1,- 
443,000; tin, $1,151,000; zinc, $337,- 
750. 

The rubber industry will bene- 
fit tremendously from Ford ex- 
penditures. A total of $22,500,000 
is scheduled to be spent for tires, | 
and $6,000,000 for crude rubber. 

Materials required for finish of 
Ford car bodies will require | 
spending of another $32,000,000. 
Of this total, $16,727,000 will go 


| going on in Detroit. 





for upholstery cloth, carpet, 
leather and other body-trimming | 


materials; $11,000,000 for glass, | 
and $4,300,000 for paints and 
lacquers. 


To Extend Mills 


Lumber requirements, including | Paulsboro 


1) 
strip mill. This will total $14,000,- 
In addition Ford is spending 
$2,500,000 for machine tools and 
fixtures. 

Additional sums including costs 
of fuel and unproductive labor— 
such as that required for moving 


© 


Metropolitan 


SAE to Stage 


Three-Day Meet 


New York, Nov. 2.—The No- 
| vember meeting of the metro- 
politan section, Society of Auto- 


machinery, cleaning, washing win- | 


dows, etc.—brings the estimated 


total cost of 1935 operations to | 


more than $416, 000,000. 


Chicago Service Stations 


Spurn Petroleum Code 
Chicago, Nov. 2.—-The Chicago 
Service Station Operators’ Assn., 
composed of 1,500 independents, 
at a meeting here in the Bismarck 
Hotel Wednesday adopted resolu- 
tions to the effect that its mem- 
bers would no longer abide by the 
code for the petroleum industry. 
The stand was taken on the 
grounds that reduced discounts 
tend to wipe out many inde- 
pendents and to destroy profit 
possibilities. The meeting also 
brought resignations of E. W. 
Connors as the association mem- 
ber in the metropolitan code au- 
thority; E. W. Kruse as a member 
of the regional authority, and M. 
K. Tillman as a member of the 
national board. 


gum and sludge, to a degree here- 
tofore thought impossible. Form- 
erly 
oils with sulphuric acid or clay, 
or both, depending on the crude 
and the product desired, but oper- 
ating under the Clearsol theory 
he has found a logical way to 
separate the impurities from oil 
in a physical fashion, as you 
would separate sand from sugar 
with water. An apt description 
of the Clearsol idea, which elim- 
inates sulphuric acid. 

DR. 
crystal 


RATHER, doing 
gazing, tells 
made in this new way will last 
25 per cent longer, and _ that 
motorists will have no stuck pis- 
ton rings, gummed _ valves, 
other annoying motor troubles 
due to the oil and that Clearsol 
Mobiloil will greatly 
carbon 
improper lubrication, all of which 
sounded Greekish to the lay mind 
of this writer, but the very evi- 
dent sincerity of the doctor leads 


a bit of 
us that oil 


|}me to believe he knows what he 


is talking about. Anyway, the 
preview party was the starting 
gun of a campaign that may 


Requirements of non-ferrous | Tevolutionize the oil industry. 


* + a 
IT WAS AT the Socony party 
that I ran into Bill Blees, who 
doffed the brass hat of an auto- 
mobile executive to become gen- 
eral manager of the Getchell 


Advertising Agency which handles | 


this big oil account, and I found 


| that while this quiet spoken Bill 


Blees is out of the industry he 
still is keenly interested in what’s 
He is par- 
ticularly interested in the Neigh- 
borhood Sales Service idea, 
which he advocated while he was 
king pin at Pontiac and 
as head of BOP, General Motors 
advanced thought in the retail- 
ing of motor cars. 

IN THE BUS going back from 
to Philadelphia Bill 


that necessary for boxing, crating | Blees told me how he proved his 
and shipping braces will run to point as to the value of neigh- | 


$3,000,000. 

Of major importance is the 
large sum to be spent by Ford in 
extension of the present steel 
mills and in expansion of the 
present power plant to supply the 
added power required by the new 


| borhood 





when he was 
head of Pontiac sales. Out in 
Oakland, Calif., he called on a 
Pontiac dealer, whose establish- 
ment was situated in the middle 
of the block on a street where 
traffic was extremely heavy. This 


service 


or | 





| it was said today. 
conjunction with the New Jersey | 


| Asiatic Petroleum Co., 
|Eng.; G. E. Clinton, traffic man- 


motive Engineers will be extended | 
meeting | 
to a three-day meeting and will | 


from the usual dinner 
be held Nov. 8-9-10 at the 
Hotel Douglas in Newark, N. J., 
It will be in 


Motor Truck Assn. and the New- 


| ark Chamber of Commerce. 


The subject of the meetings will 
be Transportation and Mainten- 
ance as applied to buses, trucks, 
and airplanes, 

During the sessions, 
be given by W. B. Stout, designer 
of streamlined airplanes, trains 
and buses and presidential nomi- 
nee for SAE; N. Mitchell of the 
London, 


ager of Sheffield Farms; E. P. 


Lott, vice-president in charge of | 


operations for National Air 
Transport; Major R. F. Britton 
of the National Highway Confer- 
ence; General B. H. Markham, 
director of the American Petro- 


|leum Industries Committee; T. V. 


Rodgers, president of the Amer- 
ican Trucking Assns.; and W. J. 


| Sloan, chief engineer of the New 


it was customary to refine | 





Jersey State Highway department. 


Chris 


By Sinsabaugh 


“(Continued from Page 1) 





had 
the 
the 


dealer had a fine store, he 
five demonstrating cars on 
curb and five salesmen in 
store twiddling their thumbs. 
no one came to the party. The 
dealer had everything but pros- 
pects. caer 

SO BLEES put on his think- 
ing cap and he says to this 
dealer, why not send your five 
salesmen with their 
ors to the five biggest filling sta- 
tions in town, and allow each to 
a demonstrator alongside’ the 
pump and as the people drive up 
for gas ask each one to look at 
the new Pontiac. 

“All I ask you to do is to give 
the idea a trial for a week,” said 
Blees, and the dealer 
and he lived up to his 
new Pontiacs at the five 
filling stations in 
and then what happened? Why, 
that dealer thought the idea was 
too good to be true and he went 
back to the old fashioned way of 
selling automobiles, he displayed 
his cars in his own salesroom, 
with his five salesmen 


around reading the papers and | 


prospects few and far between. 
No vision, that’s all, and Bill 


| Blees still contends that the way 


to sell automobiles is to show ’em 

where you have a chance to talk 

to the prospects. 
*” Et * 

BEING DOWN here in New 

York when the Ford story broke 

and writing from the Hotel Lex- 


ington headquarters of the Gas- | 


|craft Club which has 700 mem- 


| consumption 
later | 
| Wall 


| asks if the sage of Dearborn has | 
estimated the situation ||| 


| Wall Street, 


| grounds 


bers in the automotive world, a 
million Ford cars for American 
in 1935 and I ‘have 
had a chance to get Wall Streets 
reaction to the announcement. 
The New York dailies tell me that 
Street thinks 
ful bit of news, but skeptically 
not over 
and one of the dailies, quoting 
says, “On the basis 
of his 1934 output, it was pointed 
out that Mr. Ford has some 
for optimism. In the 
case of the current year, the mo- 
tor manufacturer understimated 
the outlook”. 

When you get down to the final 
analysis, Henry Ford is a wise 
old owl. 


talks will | 


demonstrat- | 


promised | 
word. | 
| Those five salesmen actually sold | 


| eight 
cut down | 


7 the one week | 
in the motor caused by | 


sitting | 


it a cheer- | 


| 
| 


= 
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FORD MOTOR Cf 


| Ford Is Sold on New Sales Method 


available at convenient City-wide Locations 
in addition to the 56 Authorized Ford 
Dealers in the Metropolitan Area 


[ Drive fn for 


} begin vemeaep 


broke otp-atoren! 


Thao) abguacesr 


SF tein 
Meee mre * 
1? Restemeoe Siro Seton, 
aed Roe of Pater: 


is 


Prmok * Yebime, 
Ueatith sod 


IMPANY 





|The above illustration is a reproduction of a full-page advertisement 


that appeared in the Detroit papers this week. 


In the ad, Henry 


Ford throws the full force of his organization to the favor of the 


new 


But | __ 


neighborhood sales-service 


program. 


Workmen Raze Exhibits as 


9 


Chicago, Nov. 2. 
climax in attendance and in boist- 
erous display befitting the final 
day, especially since it fell on 
| Hallowe’en, A Century of Progress 
“closed its gates forever” 
nesday night with a peak crowd 
of more than 360,000 and with 
total attendance for its run ex- 
|}eeeding the 16,000,000 mark. 
| Counting the 1933 edition, the 
grand total was over 38,000,000, 
the largest number of persons 
ever to pay their way into 
world’s fair. 


Oldsmobile Right Up 
With Three Leaders 
Lansing, Mich., Nov. 2.—For the 
third time in five months Oldsmo- 
bile, in September, outsold all 
automobiles except the three low- 
est priced cars, Officials said 
today. 
Registration figures made pub- 
lic by R. L. Polk & Co. disclose 
that again the Oldsmobile occu- 
pies fourth position in the auto- 
mobile industry. 


Correction 

An error in a dispatch 
from Chicago, appearing in 
the issue of last Saturday, 
Oct. 27, placed Hudson and 
Terraplane eighth in the or- 
der of drawings for the 1935 
Chicago automobile show, 
whereas these Hudson-built 
cars actually drew seventh 
place. In justice to the 
Hudson Motor Car Co., and 
in the interests of accuracy, 
we are glad herewith to 
rectify the error and apolo- 
gize for it. 





Reaching its , 


Wecd- | 


al 





Century of Progress Ends 





The ringing down of the curtain 
found workmen busy yesterday 
and today, dismantling and pack- 
ing the automotive exhibits pre- 
paratory to shipping them. Rival- 
ing in interest this process was 
the speculation over what will be 
done with the exhibits. 

A visit to the various automo- 
tive buildings and exhibits found 


| those in charge ready with an- 
nouncements in some instances 
and awaiting orders in others. 


Incidentally, the disposition to be 
made of those exhibits reveals 
considerable variety, depending 
| upon the concern. 


Razing Begins 

There is agitation for continu- 
ing the World’s Fair on some 
sort of reduced scale as an an- 
nual event, but so far as can be 
learned the automotive industry 
will not participate. It is re- 
ported that the Ford Motor Co. 
will keep its building up. How- 
ever, no verification can be se- 
cured from Ford officials here, 
and the rumor is discounted by 
the decisions of General Motors, 
Chrysler, Nash, Firestone and 
others to level their structures to 
the ground. It is unlikely that 
Ford's building will be retained as 
|/an oasis in the desert to prevail 
at the south end of the grounds. 


Of the “big three,” Chrysler 
|}alone has made known definite 
plans, which call for tearing down 
the big building and the track 
outside, and of shipping exhibits 
to Detroit for possible use in auto- 
mobile shows. Eventually, some 
of these exhibits will find their 
way into the Chicago Museum of 
Science and Industry. This pro- 
cedure will be followed also by 
International Harvester Co. and 
a number of the parts and acces- 
sory makers that have exhibited 
in the Ford and Chrysler 
buildings. 
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times, when the dealer ought to 


tie in by doing a little hullabaloo- 
ing for himself. 





=> one time of the year 
when dealers can’t kick about 
the amount of advertising done 
by the factory. And that’s when 
a new model is introduced. 





One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
ig in our charge, will never champion the cause of any 
individual or one corporation — is not for the best x * * 
interests of the automotive industry as a whole. Nor . a 
will its columns be used to spread gossip or inflame THAT'S THE TIME for — 
predjudice. It will confine itself to the up-building of men to contact their prospects 
the industry it is pledged to serve, wholly through the and make every effort to induce 
dissemination of NEWS which is timely, authentic and of value. a viewing of the new models. 





~~ on mre eae 


— * * * 


THAT’S THE TIME for duding 
up the salesroom; decorating the 
exterior; sending out announce- 
ments, invitations, post cards and 
special letters; for using banners, 
handbills, window displays, pen- 
nants—anything and everything 
that will effectively draw public 
attention to the dealer’s repre- 
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Business Behind the Wheel 


HE FORD in a statement this week predicts that 
the Ford company will produce 1,000,000 cars in 
1935. This is both big news and good news—behind the 
news, however, we feel lies the real story. Mr. Ford in| (nem oe heavily advertised 
his statement intimated that the Ford Motor Co. hopes to] product. ; 

make and sell 1,000,000 cars next year through the simple > 2 8 

formula of minding its own business and running its own| BUT UNFORTUNATELY, it is 
business without worrying about the “alphabet soup.” _| SI80 the time when a won, 


dealers fall down on the job. 
To us this seems a sensible move. Too many business oe ee 
men during the last year have wasted time trying to find| tHE RECORDS of one large 
out how someone else expected them to run their business | manufacturer showed that not 
ri : _| more than 15 per cent of his 
rather than trying to find out how best to run it them-} joaters had actively and intel 
_Selves. In a great majority of cases business men have] ligently co-operated during the 
found that the key to operation under the various codes | period of a new model introduc- 
is merely to operate in a manner that is fair to labor, fair | “°™ a. 
to competition, fair to the public and fair also to the oper-| EIGHTY-FIVE per cent were 
ator. Fundamentally, that is all the various codes were} content to await the business 
designed to provide—a set of regulations or rules under | @/i¢! “esulted from factory ef- 
hich . ; 1 , fort, alone. And probably got 
which business could operate fairly and at a profit. more than they deserved, 
Unfortunately, through intention and by misunder- Ae 
j © r i 3 ‘6 ” . | 
Standing, to many business men the word code” conjures! yps EASY ENOUGH to float 
up all sorts of fears and misgivings and brings to life} downstream. But if you want to 
ogres, banshees and what not that have no real existence —_. — you a and thank 
except in the minds of the fearsome. It is this thought, | @°* £°" ° curren® 
if we may presume to interpret, which Mr. Ford had in 
mind in making his statement. It is our opinion that Mr. 
Ford feels that too much stress is being placed on wonder- 
ing what things might be done rather than going ahead, 
doing the things that are necessary. 


Fundamentally, then the businessman who operates on 
a fair and square basis need have no fear of government 
interference and may drop his worry about how the gov- 
ernment wants him to run his business and spend that 
effort in directing his business as it should be run. With 
business men back in the driver’s seat, with a firm hand 
on the wheel, we believe the heckling from the back seat, 
whether real or imaginary, will soon end. 


The Code Goes On 


J: XTENSION of the Automobile Manufacturing Code 
for another sixty-day period ending Feb. 1, 1935, in 
our estimation, is a sane solution to a rather vexing prob- 3 Poster “ 
lem. That the decision is fair is evidenced by the fact gece Bein sng oe 
that neither side in the controversy over the code—the ao aes ae 
manufacturers and the A. F. of L., can claim a clearcut 





a Pa a 


THERE’S NO BETTER time 
for the dealer to profit from spe- 
cial activity of his own than when 
the factory is multiplying its own 
advertising and selling efforts. 


# * * 
REMEMBER THAT, you deal- 


ers! There are new car introduc- 
tions coming. 





* * * 


OBITUARY 

Here lies the body of William Jay, 

Who died defending his right of 
way. 

He was firm in the right, as he 
sped along, 

But he’s fully as dead, as if he’d 
been wrong.—Jack Lakin. 


* * * 


THERE’S NOTHING like a 


victory. Labor sought a reopening of the code by which Senfenece Mevee See 2 
it was hoped that the famous merit clause could be re-| «yoy probably never want to 


moved or modified. The makers wanted the code renewed 
or extended in its entirety or dropped completely. 


While the makers won their point in retention of the! when your nit-wit son is at the 
code, labor has been promised a federal study which will | wheel.” 
be directed toward finding a means to level off employ- * * ¢ 
ment through spacing new car announcements. This con-| YOU CAN LEARN more from 
dition is just as desirable to the manufacturers as it is to | ¥oUr — than oe ie! 
labor. Much progress in this direction has already been Challenges you to try again. 
made by car makers themselves. It would be our recom- 
mendation that the final adjustment of the question be 
left entirely to the industry. Any system which would 
spread the work but curtail car sales or remove the incen- 
tive to buy would defeat itself. 


drive as fast as this car can go. 
But it will be a great satisfaction 
to you to have so much speed 


* * * 


Correct This Sentence 


do exactly as he advises.” 





In This 





Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Protest 

At a meeting of the Cattaraugus 
County Automotive Trade Assn., 
Inc., held in Salamanca, N. Y., 
Oct. 17, the following resolution 
was unanimously adopted: 


“WHEREAS: the Automotive 
Daily News, published in Detroit, 
Mich., supposedly published for 
the good of the automotive indus- 
try in general, did publish in their 
issue of Sept. 29, 1934, an article 
under the heading “Voters turn 
thumbs down on Code”, showing 
in this article that 34 dealers out 
of 42 votes cast voiced the opinion 
of their disapproval of the Motor 
Vehicle Retailing Code, 


“AND WHEREAS we believe 
that this article should never 
have been published, inasmuch as 
this poll was not the representa- 
tive sentiment of the dealers as 
a whole, as only 42 voters were 
cast out of possibly 31,000, 


“AND WHEREAS we of this 
association are highly in favor 
of the Motor Vehicle Retailing 
Code, and as long as this code is 
one of the laws of our country, 
we severally and collectively in- 
tend to live up to it, to the best 
of our knowledge and belief: 


“THEREFORE be it hereby re- 
solved that this association wishes 
to go on record as protesting to 
the Automotive Daily News 
against the comments published 
in the said article, and any sub- 
sequent editions regards the au- 
tomotive retailing code.”—By J. E. 
Chamberlain, chairman executive 


committee, Cattaraugus County 
Automotive Trade Assn., Olean, 
nN. ¥. 

Orchids 


I want to compliment you on 


your comments in last Saturday’s 
| Automotive Daily News on Ford’s 
| statement, “Nothing Can Hurt the 
United States.” 

“I don’t care if he IS the fac-|1I find with your editorial is that 
tory representative—l’m going to| you didn’t give it enough space. 
| I, personally, think that that kind 


The only fault 





of a “shot in the arm” is very 
much needed by many executives, 
and I think you would have been 
perfectly justified in playing up 
your editorial in pretty good size 
type on the front page of your 
publication. In any event, more 
power to you.—Gordon §S. Bro- 
holm, Detroit. 


“ost WOrd im 


edgewise” 


By the Publisher 





Last week in this 
column I upped Mr. 
Reeve’s ante by mak- 
ing him a public wa- 
ger that car and truck produc- 
tion for the first eight months of 
1935 would surpass the same per- 
iod this year by from 20 to 25 
per cent. (He had predicted a 
gain of 10 to 15 per cent.) 

Today’s screamer in the De- 
troit newspapers announce that 
the rising young manufacturer at 
Dearborn “will build a million 
cars in 1935.” That would repre- 
sent an increase of nearly one 
hundred per cent. “Our experi- 
ence during the last six months 
and what we see in the future 
tells us a year of improved busi- 
ness is ahead” added Mr. Ford in . 
making the announcement. 

* * cs 


NOW, IF THE CANNY MR. 
FORD sees a million year ahead, 
you can lay your last dollar that 
the Messrs. Sloan and Chrysler 
will not be far behind in their 
normal share of the motor mar- 
ket. All of which makes my wa- 
ger with Mr. Reeves seem a little 
one-sided, or as if I had been in 
the confidence of the men who 
can guess pretty well right now | 
on how many cars they are going © 

(Continued on Page 10, Col. 1) 4 


Thank You 
Mr. Ford! 
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and 


“Yuu Future for 
Oldsmobile Dealers 


If you are in the automobile business, you know what a great year 1934 
has been for Oldsmobile Dealers. Here are some of the facts: 
























@ September retail sales nearly double sales for September, 1933. 


@e Nine months’ retail sales more than double sales for the same 


period of 1933. gs 


e August retail sales more than double sales for August, 1933, and the 
greatest for any August in Oldsmobile’s entire history. 


@ Oldsmobile registrations fourth among all cars for August, exceeded 
only by the three lowest-price cars. 


It’s on the record that Oldsmobile Dealers have enjoyed both volume and 
profits during 1934. 


Naturally, Oldsmobile sales plans are being made— Oldsmobile manu- 
facturing facilities are being increased—to give Oldsmobile Dealers an 
even greater future. 


Let us say just this: 
@e When you join Oldsmobile you join a company which has hit a 
winning stride and which will continue in that stride. 


If you want to plan your business future along with Oldsmobile’s future, 
you should investigate Oldsmobile’s plans. ‘They offer a rare opportunity! 


OLDS MOTOR WORKS 


LANSING, MICHIGAN 


FILL OUT AND MAIL THIS COUPON TODAY 
OLDS MOTOR WORKS, LANSING, MICHIGAN 
Gentlemen: The 1934 profit record of Oldsmobile Dealers interests me. Without any obligation on my part, | 
should like to hear about your plans for the future and go over the terms of the Oldsmobile Franchise with one of 
your representatives. 





Firm Name—— ! —_Street Address oe on _— 





State- 





a ciaintieensinienine 










6 AUTOMOTIVE DAILY NEWS, SATURDAY, NOVEMBER 3, 1934 


Yonkers Ford Dealer First to Use Service Plan | 


Finds Neighborhood Sales | / 
and Service Plan Profitable 


By A. W. DONOHOE 


New York, Nov. 2.—The Varley Automobile Co., Ford 
dealer at Yonkers, N. .Y., was one of the first to take 
advantage of the neighborhood sales service plan in the 
metropolitan area. This company is the largest Ford 
dealer in Yonkers and as soon as the neighborhood plan 
was permitted by Ford, it grasped the opportunity to 
expand its business. oa re 

A Ford dealer in Dobbs Ferry, | ™@nager, distributor and dealer. 


ten miles north of Yonkers, had|He has been a Ford dealer in 


to give up his franchise because oe — po ior _ a 
_ weer health and Varley, im- | 5* SSP ts © ON 
Galictely recognizing + gl Mn similar to the present neighbor- | Neighborhood Service Station of the Varley Automobile Co., Yonkers, N. Y., one of the first to take 








/ Quick Service for All Makes Here | 




































































lent possibilities of combining | 200d type but at that time Ford advantage of the new Ford plan. This station has proved to be a complete success. 
sales and service in this section, —— only one franchise to =< : oe 
arranged to take over the fran-|% Geer. \ io a | 1933. October has shown durin - . 
a” Encouraged by the success of |5edan Assembly Starts he test Gave G2 Ge Gee Tennessee to Seek 
Ideal Site his first station, Varley is antici- At Chevrolet Branch | that sales will be 40 per cent| Uniform Truck Tax Laws 
: pating the opening of several/ Janesville, Wis., Nov. 2.—As-| higher than the previous year. Nashville, Tenn., Nov. 2.—The 
A general repair garage and | more at strategic points through- sembly of the new four-door se- | State legislature at its next ses- 
gas station located in the town| out his territory, all working to| gan to the 1934 standard six line — | sion may undertake changes in 


on the Albany Post Road, main| slice a portion from the 70 per| is now underwa . in li 
: ’ y at the Chev . < i the motor regulatory laws in line 
artery of traffic between New|cent area of the “maintenance | rolet Motor Co. plant here at the Packard Ends Squeaks with recommendations made by 


York City and points north and| charge pie’ cooked up by the| rate of 100 cars per day, accord-| Detroit, Nov. 2.—The problem of-| the American Assn. of Motor Ve- 
west, attracted attention as be-/| Ford statisticians. ing to L. V. Bierk, sales manager | fered by squeaking door hinges is/ hicle Administrators, according 


hood station and negotiations Chi _ An i 4 f t | neers of the Packard Motor Car Co. A th dati 
: ; £icago ( roup Buys n increase of 33 1-3 per cen 2»w Packe ‘ars hinges ar - mens ‘ oe POCURUnSE priagpinsreeg 
were started immediately. o I ’ in sales of the Chevrolet’s Janes- 7 i peg Pca ay eee oe the commissioner said, was a sug- 


New Aro Stock Issue | vite zone for September 1934 | directly to the pins. This, it is said,| 8¢Stion that uniform truck taxa- 


| 
ing an ideal site for a neighbor- —_ of the Janesville zone. said to have been solved by engi- " Commissioner Dancey Fort. 
| tion laws be enacted. 


In March the station was open 
for business, completely equipped Bryan, O., Nov. 2.—A plan to| were recorded over the year of | ends squeaks. 
to handle repair jobs of any na-| expand the facilities of the Aro 
ture on all cars. Five gas pumps | Equipment Corp., of this city, was 
are located around this drive-in | adopted at a recent stockholder’s 
station while two pumps, installed | meeting, it was learned today. It e e 
across the street catch the gas| was also decided to add new 
business of the northbound traffic. | items to the company’s line and e irs essen id 
The station pumps 15,000 gallons} to increase the number of shares 
of gas a month. of capital stock from 2,500 to 
50,000. A substantial portion of 


* 
A traffic light on the corner|the stock was acquired by a of automobile 
holds up the passing motorist, | group of Chicagoans headed by 
directly in front of the establish- Ralph A. Bard. 
eighborhood 















ment, long enough to give him 
plenty of time to read Varley’s 
“Quick Service — All Makes”, 











“Ford” and the usual gas, oil Automotive 
and accessory signs. The station i 
carries out the Ford blue and On the Air e 
whe ele ate sales and service 
Accessory Display 
stati —_— : | SUNDAY, NOVEMBER 4 
The station is divided in half | 5.3) p.m UNITED AMERICAN BOSCH ° e 
by the driveway entering the re- (NBC, Blue), American Bosch Radio Ex 
pair shop which is located in the plorers; Hans — Adamson, author; f d ions is 
i ¢ » ie . | ‘ap James P tarker, narrator 
rear. On the right space is used 6:15 PM. SPARKS WITHINGTON (NBC, 





for the display and sales of ac- Blue), Sparton Triolians, Jolly Coburn’s ot 
cessories and tires. The left side chestra and soloists. 
of the building consists of the 6:30 P.M.——-ACME VAINT (Columbia), Smiling 























: : | Ed MeConnell 
salesroom, displaying three new | 8:00 P.M.—GENERAL MOTORS (NBC, Blue), 
cars. Used cars are also kept on| General Motors Symphony Concert, Ernst 
hand. | Anserment, conductor; Jose Aturbl, pianist. 
FORD (Columbia), Sunday Evening Hour. 
ase > stati 9:30 P.M.—GULF (Columbia), Will Rogers 
The ees of the station 10:30 P.M.—lONTIAC (NBC, Red), James cd 
accommodates cars for storage. Froman; the Modern Choir; Frank Black's 
Nearby apartment houses have| dance orchestra 
no garage facilities so the Ford | MONDAY, NOVEMBER 5 
: 543 .. | 6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
dealer, in addition to the gas, Oil | “poms. 
and service contacts, has the po- | 7:45 P.M.—PIILCO (Columbia), Boake Carter. 
teulia? of 50 car owners driving 8:00 P.M. STUDEBAKER (NBC, Red), Rich- : A y , c 
in and out of his station daily. a eee pe pee Rar Rag @ Night and day, they must be so attractive, so colorful, their car sales? -—- than by making a profit while they are 
The driveway to the basement] water Kent Hour. FIRESTONE (NBC, | so attention compelling that they are irresistible. They lining up their car prospects. 
is just to the left of the salesroom ee ae ee ere jie must have the appearance of time-saving convenience. Since the correct layout and design has such an im- 
ivy s Pears i s 8 x orchestra; Margaret Speaks; : 
= pe oe gig oe ; ae ee. = —_ yy Most modern Neighborhood Stations do—that’s portant bearing upon the success of the station, many car 
. 9: »M.—SINCLA (NBC, ue), Minstrel ° : : 
Service—-All Makes”. show, Gene Arnold, interlocutor one reason why they are so successful...why they get dealers are calling upon Austin Engineers for consulta- 
z : TUESDAY, NOVEMBER 6 : - a : : : : me » heir 
Since the station has been] 6:45 p.M.—SUN OIL (NBC. Blue), Lowell neighborhood motorists driving in regularly for gas, oil tion. They want experience assurance that t 
opened 63 cars have been sold,}_ Thomas. repairs, accessories... why they eventually sell motor stations when completed will do a real selling job. 
practically all sales originating phe yy a wae), Bathe: Comm, cars to these ready-cultivated customers. Austin Neighborhood Stations are distinctive and 
ram series ar either Fidhett. satalat. Sad Pelletier’s orchestra; The following three types have been used with out- modern...have 24-hour sales appeal. Porcelain enamel 
in e sho or a e umps. John B. Kennedy. 2 ° ° e ‘ e 
The repair Se has Be = 9:30 P.M.CHEVROLET (Columbia), Isham | Standing success: (a) Service Station with separate, walls and other attractive features make them highly color- 
, : ” Jones. TEXAS (NBC, Red), Ed Wynn, the : j “ ivi i - 
creased materially since the sta-| Fire Chiet: Graham eters ae Du one-car or two-car display. (b) Motor Car display com ful and durable. Individual designs and trade-marks of the 
tion has been taken over. chin’s music. bined with Service Station. (c) A complete car dealer’s dealer car manufacturer and oil marketer may be exactly 
Owner Enthused | 6:45 aan oe tae ll Lowell | €Stablishment, embodying Motor Show display and a _ duplicated. Austin Stations are custom-built yet stand- 
William H. Varley, president, | ; ee ie ae | Service Station prepared to meet every need of the ardized for economy. Costs range from $1,000 to $100,000. 
° ’ = e173 ~M. , AO (Columbia), Boake Carter, | . ° ° ° ° . . . ° 
is very enthusiastic over the | 10:30 P.M.-CONTINENTAL OIL OxBe motorist . . . gas and oil, lubrication, repairs on all makes Austin Engineers are prepared to apply their experience 
; ; 3 . . ° . | . . . . . . . . 
neighborhood station and reports ae Poecage ne Jack Denny's orches- | of ears, accessories, tires, and batteries...designed and _and service to your individual problems whether you con- 
——_, —— = _ = — THURSDAY, NOVEMBER 8 | built for the most advanced neighborhood-feeder selling. | template modernization or the building of new stations. 
ratifying. e calls attention 6:45 P.M.--SUN » (NBC, Blue, Lowe . . : 
= rsa a many of the “nei = fo AR re Ses Se: Legeee What better way for Motor Car Dealers to increase Call or write the nearest Austin Office. 
bors” express much delight ae 7:45 P.M.-——-PHILCO (Columbia), Boake Carter 
— m = 9:30 P.M.—FORD (Columbia), Fred Waring’s 
satisfaction in being able to have | Wennssivanians oe SERVICE STATION DIVISION 
their cars completely serviced at|_. FRIDAY, NOVEMBER 9 
the one place in addition to the | 20.P-M.—SHELL O11 (Columbia), Red THE AUSTIN COMPANY 
sos . oe Grange 
privilege of maintaining charge | 6:45 P.M.-SUN OIL (NBC, Blue), Lowell 
accounts covering all repairs, lu- ae ; ; ; Engineers and Builders Offices in Principal Cities 
brication and fuel. Making it des = : ae og oe a ‘ Her National Headquarters Detroit, Michigan 
easy to buy gas and oil through Grantland Rice, Jessica Dragonette and the 16112 Euclid Ave., Cleveland, O. THE 2842 West Grand Blvd. 
the charge account method is the | ‘ities Service quartet; Rasario  Bourdon’s | AUSTIN METHOD 
secret that permits Varley to hold orchestra 
: : : a SATURDAY, NOVEMBER 10 
his own in direct competition | ¢:39 p.m SHELL OIL (Columbia), Red | TO THE MANUFACTURER 
with several nearby huge + yo gy RCA (NBC. Blue), Frank Black The Austin Neighborhood Selling Plan can profit- upon its 50 years’ experience in the design and con- 
tions, owned and operate y and orchestra; John B. Kennedy | ably be made a part of your promotion work for struction of complete plants for industry. Austin 
large oil companies. 9:30 P.M.—STUDEBAKER (Columbia), Rich- | dealers. Why not let us discuss this subject with Engineers will gladly discuss any plant moderni- 
Varley has spent 30 years in the wo Se oy oy you? There’s no obligation. In the building of zation plans you may contemplate. Consultation 
1 S Neighborhood Service Stations, Austin is drawing involves no obligation. 








automobile industry as_ service D’Anna’s Band 











the 


th Dimension 


The News of Automotive Advertising 


zz important change in the local advertising person- | 





nel affected ADN this week when Ray Blackwell who 


has served as advertising manager for just a year, re- | 


turned to the agency business with MacManus, Johns & 


Adams, Inc., Detroit. 


Ray came to us from his position as advertising man- 
ager of De Soto Motor Car Co. Prior to that he had been 
associated with Theodore F. MacManus and was at one 


time manager of the 
branch. 


Toronto 
He served his agency, 


apprenticeship with Critchfield of | 
Chicago and later in the Detroit | 
branch of which he was man- | 


ager. 


His year with us was his first | 


experience in 
the publication 
field, but his 
previous train- 
ing served him 
well. Now he 
has had the rare 
experience of 
having worked 
on both sides of 
the advertising 
fence. More 
power to you 
Ray! We hate to 





your new job. 
ok 


Fred W. Lines, 


a * 


formerly sales 


Ray Blackwell | 


see you go but success to you in | 





manager of Walker & Co., De-| 
troit, is the new advertising man- | 
. ager of ADN.| 

In announcing 


G. M. Slocum, 


ADN, said, “I 
have known 
Fred Lines for 
a good many 
years and have 


work as an ag- 





Fred Lines 


merchandiser of 
know that his first consideration 
always is for his customer and 
that he sells only the kind of 
service which will make a profit 
for the man he is approaching. 


I am mighty happy to have Fred | 


Lines represent ADN and he 
stands ready to serve present or 
prospective advertisers in all 
territories.” 
* o* Ke 

Chicago Herald Examiner an- 
nounced this week the 
ment of Robert Copeland as 
manager of the automobile 
department. 

Bob Copeland has for the past 
six years been automobile editor 


but now he will “double-in-brass” | 


as it were, which will be pleas- 
ing to a host of his friends. Of 
course Paul Block and Associ- 
ates will continue to represent 
the paper nationally. 

oe * * 
Harrison Phelps, 

was no 
in the 
fraternity 


than 
better 


George 
whom __ there 
known figure 
advertising 
years ago, has come into the 
limelight again with the an- 
nouncement that he is to become 


a few 


a general partner of Fenner & | 


Beane, one of the country’s lead- | 


investment houses. 
Phelps 


ing 


George is 


probably | 


best known as advertising direc- | 


tor of Dodge Brothers during | 
their amazing first 15 year’s 
growth. Later he formed his | 


own advertising agency to 
handle that account and was re- 
sponsible for one of the most 
famous campaigns in 


history | 


which was noted for its brevity | 


—you remember the old one-word 
sign “Dependability”? Well—that 
was George’s style of copy writ- 
ing. 


Anti-Auto Show 


Seattle, Wash., Nov. 2. — The 
Seattle Automobile Dealers’ Assn., 
at a recent meeting of the trustees, 
voted against holding an annual 
auto show here, in 1935. How- 
ever, there may be a change of 


front as the new year comes on. 


his appointment | 


publisher of | 


admired his| 
gressive and| 


const ructive | 
advertising. I| 


appoint- | 


automotive | 


Road Projects Open 


St. Paul, Minn., Nov. 2.—Bids on 
approximately $460,000 worth of 
road construction projects to be 
opened Nov. 2 have been called for 
by the Minnesota state highway de- 
partment. The work will include 11 
grading projects, six gravel sur- 
facing jobs, three bridges and two 
monolithic culverts. 





Dodge Dealers 
Sales Show 


Volume Gain 


Detroit, Nov. 2.—Retail sales of 
passenger cars and trucks re- 
ported by Dodge dealers staged 
another late-season rise for the 
week ending Oct. 27 in which de- 
liveries rose to 4,270, as compared 
with 4,090 for the preceding week. 

Sales of passenger cars 
amounted to 3,402 as against 3,061 
the week before—an increase of 
11.2 per cent. The week’s truck 
deliveries, compared to those of 
the previous six-day period, 
showed a slight decline, being 868 
as against 1,029 in the previous 
week. 

The total of new motor vehicles 
delivered by Dodge dealers be- 
tween Jan. 1 and Oct. 27 was 
209,738. This volume includes 81,- 
308 Dodge passenger cars, 88,114 
Plymouths, and 40,316 Dodge com- 
mercial cars and trucks. 


A. van Der Zee, general sales 
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manager of Dodge Brothers Corp., 
declares that dealers’ floor stocks 
of new cars are rapidly decreas- 
ing. Used car sales, as is to be 
expected at this juncture, are 
showing an increase somewhat 
greater than that recorded for 
new passenger car sales, he said. 
During the week ending Oct. 27, 
Dodge dealers delivered 4,469 used 
passenger cars and 690 used 
trucks—a total of 5,159 used- 
vehicle deliveries. 

Reports from the 12 Dodge re- 
gional organization offices indi- 
cate that sales increased in At- 
lanta, Chicago, Dallas, Kansas 
City, New York, Philadelphia, 
Pittsburgh, St. Louis and San 
Francisco. 


Use Timken Bearings 

Canton, O., Nov. 2.—Timken roller 
bearings will be used in the 10 new 
locomotives being built for the 
Boston and Maine railroad by the 
Baldwin Locomotive Works at Phil- 
adelphia and the Lima Locomotive 
Works at Lima. Timken bearings 
are also being used in two self- 
propelled coaches being built for the 
Boston and Maine by the St. Louis 
Car Co. at St. Louis, it was said. 
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110 New Member 


Firms Reported 
By Parts Assn. 





Detroit, Nov. 2.—The following 
manufacturing and jobbing firms 
have been elected to membership 
in the National Standard Parts 
Assn., it was announced today. 


Jobbers: Peter Anderson Co., 
Lafayette, Ind., Clinton Anderson; 
Central Auto Parts Co., Cicero, 
Ill., Richard Willer; Felt Auto 
Parts Co., Salt Lake City, Utah, 
J. G. Felt; and the Smith Auto 


Parts Co., Inc., Portland, Ore., 
Frank S. Mmith. 
Manufacturers: A P Parts 


Corp., Toledo, O., H. F. Hadley; 
Automotive Equipment, Inc., Long 
Island City, N. Y., Earle V. Hen- 
necke; Dayton Rubber Mfg. Co., 
Dayton, O., K. H. Glanton; K-W 
Graphite Corp., Kansas City, Mo., 
H. C. Williams; Mallory Electric 
Corp., Detroit, Mich., Charles R. 
Flint; South Bend Lathe Works, 


| South Bend, Ind., J. J. O’Brien. 
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—=— ==> Recent develop- 


ments in wheel suspension have brought a 


variety of new parts. 


All these parts carry great responsibility. 


And, as they are more or less intricate forg- 


ings, it is of the highest importance that 


bars and billets be sound and free from sur- 


face defects that might cause hidden points 


of weakness. 


Whatever the steel you decide to use in 


BETHLEHEM 7 ALLOY STEELS 








any part, having Bethlehem make it is a 


long step toward obtaining the maximum com- 


bination of desirable characteristics of which 


the analysis is capable. Bethlehem Alloy Steels 


have not only the internal soundness and per- 


fection of surface that mean reliability and 


long life, but the machinability and uniform 


heat-treating characteristics that make for 


low production costs. 


BETHLEHEM 


STEEL COMPANY 
GENERAL OFFICES: 


BETHLEHEM, PA. 
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Punishment Needed if Code is to Survive 


Chiselers Devise Methods 
to Evade NRA Provisions 





By W. H. FRASER 
Fraser Pontiac Co. 
Dallas, Tex. 


I am returning herewith your 
code ballot with questions an- 
swered according to the opinion 
formed as a result of experience 
and observation during the past 
year. 


As noted thereon, I am firmly 
in favor of the code, but I am 
decidedly of the opinion that un- 
less concrete examples of convic- 
tions of violators are not made 
by the time the new models are 
announced this winter most deal- 
ers will decline to continue to 
lose deals to the chiselers where 
an opportunity is offered to “get 
out” on the used car even at a 
small loss. 

Undoubtedly, the situation in 
Dallas does not vary materially 
from that existing in most of 
the larger cities of the country, 
and the dealers here who have 
lived up to the code have seen 
considerable business get away 
from them, and I believe that 
unless they can feel definite ac- 
tion is going to be taken on the 
part of the enforcement author- 
ities they will not idly sit by and 
lose deals this coming year. 

In our price class we have not 
been bothered particularly, but I 
am quite familiar with the condi- 
tion that exists in the lower price 
class, and I am looking forward 
to what the situation will be next 
year when Pontiac dealers will 
be involved in the “dog fight”. 

I appreciate thoroughly that it 
has been a stupendous task to 
get a nation-wide proposition such 
as Luis organized and under way, 


Dealer Position 
Under Code Rule 


Much Improved 





By LLOYD L. KING 
Lloyd L. King, Inc. 
Ford 
Huntington Park, Calif. 

I enclose my ballot on the 
code. The automobile retailing 
industry has improved its posi- 
tion immeasurably during the 
past 12 months. The code does not 
make business good, it only pro- 
vides for a fair margin of profit 
on the business done. To pay 
fair wages, overhead, etc., the 
dealer must be assured of a rea- 
sonable return on capital invest- 
ment and honest effort. The 
code is merely a set of rules de- 
signed to give a fair chance to 
the greatest number of people, 
employers, customers and deal- 
ers. Rules can be amended or 
changed but unquestionably with- 
out some measure of control a 
small minority would make it 
exceedingly difficult for the great 
majority. Our dealers need to see 
that if they are willing to live 
and let live we can all make a 
reasonable return and be fair to 
everyone concerned. 


Claims Dealers 
Cheat on Code 
In N. Y. State 


By JOHN WIGGERS 
Chrysler Dealer 

North Clymer, N. Y. 

I was handed this ballot by a 
fellow dealer and I believe your 
voting program will get some- 
where. I am taking a_ $5,000 
profit—loss over 1933. The Code 
is playing into the hands of Ford 
dealers and the Ford Motor Co. 
everywhere. Ten dollars allow- 
ance or difference in delivered 
price will switch 40 per cent of 
today’s buyers into Ford cars. 
Even with this advantage some 








but I believe the time has come 
when every effort should be ex- 
erted to see that definite action 
is taken against those who openly 
flout the code, It is my under- 
standing that a man who was 
formerly engaged in business in 
a nearby city who was considered 
one of the wildest traders and 
who withdrew a little over a year 
ago is going back into business as 
a result of his observation of the 
manner in which the code is be- 
ing enforced. His decision in 
this respect was also arrived at 
as a result of talking to a dealer 
in this city who is considered 
the worst offender and who has 
explained to him how easy it 
is done. I have been in the busi- 
ness a good many years, but I 
never had any idea there were 
so many ways of skinning the 
proverbial cat. As a member of 
the local executive committee 
which has jurisdiction over eight 
surrounding counties, I believe 
I can safely say that unless con- 
victions are secured, by next year 
most of the dealers will have 
learned a _ sufficient number of 
tricks that the business will more 
than ever degenerate into the 
shyster class. 

I mention particularly that con- 
victions must be secured before 
the new models come out, as the 
next 60 days will probably see 
most current models being sold 
at a discount by authority and 
unless something definite is done 
that practice will probably con- 
tinue into next year. 


Ford dealers are betting $50.00 
that a purchaser cannot jump off 
a chair, losing the bet, and giving 
a $50.00 deposit on a new Ford 
ear. All Code administrators are | 
in favor of the Code, and many | 
have the dealers so scared they | 
dare not say they are not in favor 
of the Code. If dealers are really | 
in favor, they won’t cheat, yet 60 | 
per cent of the dealers are} 
cheating. 


Pacific Dealer 
Harks Back to 
1933 Conditions 


By GEORGE M. SUTTON 
Ford Dealer 
Inglewood, Calif. 

The recent articles appearing in 
your paper by various dealers re- 
garding the Code are most inter- 
esting. I have been in the auto- 
mobile business for 20 years and 
any dealer who has not accepted 
this Code with open arms and has 
not done his utmost to comply 
with it in every sense and to en- 
courage his fellow dealer to do 
likewise is, in my estimation ab- 
solutely unfit to be in the business 
and the sooner he is eliminated 
from the ranks of sensible busi- 
ness men, the better off the in- 
dustry will be. 

If he has forgotten in less than 
one short year what the condi- 
tions were before the Code be- 
came effective, he should analyze 
his truck deals—if he handles 
trucks—or better still go out with 
his commercial salesmen and con- 
tact some of ‘the purchasers who 
have equipment to trade-in which 
is not under the Code and get a 
fresh taste of chiseling with no 
Code protection. If this does not 
convince him that the Code is a 
life saver for the dealer, then I 
repeat he is unfit to remain in the 
business and jeopardize the entire 
dealer investment. 

It is hard to understand why 
every factory is not behind the 
enforcement of this Code if they 
expect to retain a dealership, 
perhaps some of them expect to 


o-—- 


| Automobile Trade Assn. or the 





enter the retail field themselves 
and do away with the dealership 
so they can carry on the chiseling 
practice until the entire industry 
is wiped out, for they nor any one 
else cannot remain in the busi- 
ness indefinitely without a profit. 

Your last editorial upholding 
the Code was very timely and 
forceful, keep the good work up, 
the sensible men in the industry 
will appreciate it. 


Dealer Votes 
Against Code 


For 8 Reasons 


By TOM POOR 
Neosho Motors—Chevrolet 
Neosho, Mo. 


Attached find our ADN Code 
ballot, which verifies the fact that 
the Code is not to our liking, as it 
is being operated today, for the 
following reasons: 

1. Because it is not enforced. 

2. Because it makes selling far 
more difficult. 

3. Public opposed to it, and be- 
coming more so every day. 

4. True value of used cars not 
given. 

5. Code far too high in many 
cases as a percentage. 

6. The Code does away with 
one’s experience in establishing 
each car’s value. A beginner can 
read the Code book as a guide, 
and buy today not as a buyer, but 
as a Code book reader. 

7. If a dealer through years of 
proper merchandising of used 
cars is able to sell used cars at 
higher prices, he has no advan- 
tage over his competitor as to 
buying, not being able to pay a 
bit more for used cars as a wedge 
for additional business. 

8. In that the public is opposed 
to it, they are finding other places 
to put their money other than 
automobiles. I am speaking of 
farm lands, travel, investments of 
various kinds, radios, pianos, fur- 
niture, etc. 


Would Bar Code 
Authorities From 


Code Poll Ballots 


By S. HARRISON 
New York City Dealer 
We do not believe that the 


state advisory committee should 
have anything to do with the 
code poll that you are having 
in your newspaper at present. 

The poll, and the code, is for 
the dealers, and it is up to them 
to say whether they want it or 
not, and not have the adminis- 
trators, who are looking at it in 
a way that they can hold their 
good jobs, have anything to say 
about your poll. 

We are strictly against the 
code, as we do not believe that 
outside interference should be 
brought into a man’s business, 
unless outsiders have an actual 
interest in the man’s automobile 
business. Can the code! 


Against the Code 


Comes Incognito 








By “Against the Code” 

Enclosed please find my ballot. 
The reason I did not send you 
one of my letterheads is that I 
am not in a position at this time 
to put myself on record as I am 
an officer of our state organiza- 
tion and I am giving you my 
personal views on this matter as 
the enclosed ballot will signify. 
I am absolutely opposed to the 
dealers’ code and honestly be- 
lieve as Prohibition was a beau- 
tiful theory but couldn’t be 
worked out, the same situation 
holds true with the dealers’ code. 

In my opinion it is impossible 
to get 30,000 dealers who have 
been chiseling and turn them into 
honest business men. 



















Feels ADN Violated Pledge 
In Printing Ballot Returns 


By DAVID 
Tulsa Automobile Dealer 


We have been a subscriber to 
the Automotive Daily News for 
approximately one year. The 
“sacred pledge” published under 
your “Masthead” led us to sup- 
pose that your publication was 
dedicated to the dissemination of 
news “for the best interests of 
the automotive industry as a 
whole.” In view of the promi- 
nence given 42 votes, front page, 
three-column head “Voters Turn 
Thumbs Down on Code,” your 
issue of Sept. 29 we seriously 
question the sincerity of said 
sacred pledge. 

In the first place 42 votes out 
of a total of 35,000 dealers hardly 
deserves the front page, much 
less a three-column head. In the 
second place, although the head 
is qualified in the sub-head, it 
nevertheless leaves an impres- 
sion, and gives the comparatively 
few “hold-outs” something to 
wave under the noses of the 
equally few weak brothers, who 
are on the fence. 

Referring to this same issue of 
Sept. 29, on page 14, surrounded 
by advertising matter, you tuck 


Denver Dealer 
Makes Money 
Through Code 


By ALSTON M. McCARTY 
McCarty-Sherman 
Ford Dealer 
Denver, Colo. 
I have been following the com- 


ments made on the pro and con | 


vote on the automobile code. After 
it is all boiled down it seems to | 
me that it simmers down to just 
one thing—are dealers making 
more money and is their business 
healthier under the code than 
otherwise. 

I know the legitimate dealers 
in the Rocky Mountain region are 
for the code 100 per cent. It 
has put us on a real competitive | 
basis selling our merchandise on 
its true merit. It has again per- | 
mitted the automobile dealer to | 
sell his new and used cars 
stead of the owner assuming that 
position. 

We have made money this year 
because we have done business 
on the right basis with the help 
of the code. We can’t understand 
how any dealer can be against 
this proposition unless he is try- 
ing to take advantage of his 
competitor. It is a _ noticeable 
thing in Denver that the dealers 
who were against the code—and 
thank God they are in a decided 
minority—have as a whole failed 
to make money this year and 
many of them are out of business. 

Ninety-five per cent of the 
automobile dealers in this ter- 
ritory are for the code 100 per 
cent. It breeds health and clean- 
liness in business. We must not 
let it fail. 


Georgia Dealers 
Favor Factory 
Code Policing 


JOHN E. SMITH 
Chairman State Advisory Com. 
Atlanta, Ga. 

On Oct. 2, a questionnaire was 
sent to all the automobile dealers 
in Georgia, and the results of the 
most important question are given 

herewith. 

An unusual feature of this 
questionnaire was that dealers 
gave the number of new and used 
cars they expected to sell this 
year. Another feature about this 
questionnaire is that it was an- 


in- | 


WALLACE 
Association, Tulsa, Okla. 


away a short article headed 
“95% Dealers Favor Code, Says 
Vesper.” 


This association is made up of 
approximately 115 automobile 
dealers. I am firmly convinced 
that 95 per cent are not only 
complying with our code, but are 
strongly and unquestionably in 
favor of it. Since the publication 
of your front page article many 
have voiced their disapproval of 
it and questioned the motive that 
prompted it. 

Concededly the Motor Vehicle 
Retailing Trade Code has not yet 
attained perfection; in time its 
defects will be remedied; but it 
is so vastly superior to the old 
order and methods that the few 
defects are largely overshadowed 
by the good _ accomplished. 
Through it, we believe, the gov- 
ernment is pointing the way out 
to all industries that have suffered 
from the ruinous evils of unfair 
competition. 

It should be remembered that 
protestants are usually the loud- 
est talkers; those complying 
“saw wood” and say nothing. 


swered by at least 50 per cent of 
all the dealers in Georgia, and 
this 50 per cent will sell more 
than two-thirds of all new and 
used cars sold this year in 
Georgia. 

The question is as follows: 

Are you in favor of the fac- 
| tories co-operating in the enforce- 
ment of the code to the extent 
of cancelling contracts of flagrant 
violators? 

Answered Yes 
159 dealers, or 77 per cent 
| Answered No 


37 dealers, or 23 per cent 

The 159 dealers who replied 
“yes” expect to sell this year— 
19,483 new and 35,119 used cars, 
| which on a car basis is 85 per 
cent of the cars sold by dealers, 
who replied to questionnaire. 

The 37 dealers who answered 
“no” expect to sell 3,424 new and 
5,980 used cars, or 15 per cent of 
the number of cars expected to be 
sold by dealers answering ques- 
tionnaire. 


‘Denver Dealers 
Reduce Losses 


Under NRA Code 


By TOM BRADEN, Mer. 
Denver Auto Dealers Assn. 
Denver, Colo. 


Attached is statement covering 
the gross profit or loss figures for 
the first six months of 1933 and 
1934 of 25 of Denver’s largest re- 
tail automobile dealers. 

For the first six months of 1933, 
4,241 used cars were sold at a 
gross loss of $44,843. During the 
first six months of 1934 under 
Code operation, 4,597 used cars 
were sold at a gross loss of $2,195. 

There are several factors which 
this office believes have worked 
against a better showing for the 
gross profit of 1934. They are: 

1. Quite a few used cars which 
were taken in prior to the date 
the used car section of the Code 
became effective were sold during 
the early months of 1934 at de- 
cided gross losses. 

2. Some certain dealers who 
greatly increased their new car 
volume in 1934 wholesaled an un- 
usual number of their used cars 
in 1934, causing a considerable 
gross loss in this department. 

3. The new car price reduction 
in 1934 caused a depreciation in 
value of used car stocks. We do 
not believe the price increase in 
new cars had much, if any, effect 
in raising the value of used cars. 


















sabe |p 













































+ EE Lye 5 


SOAS I 

















" AUTOMOTIVE DAILY NEWS, SATURDAY, NOVEMBER 3, 1934 


Olds wn aaa For 1935 


AAA Sees Tax Relief of 


300 Million in Prospect 


_ 


Tax relief to the extent of ap-| 





Washington, D. C.,, Nov. 2.— 


proximately $300,000,000 a year is 
in prospect for the overtaxed mo- 
torists of the country and, if 
granted, is certain to stimulate 
business recovery by encouraging 
automobile ownership and_ use, 
according to the American Auto- 
mobile Assn. 


The national motoring body de- 
clared that relief from the burden- 
some levies now imposed on high- 
way transport is promised 
through constitutional amend- 
ments calling for the scaling 
down of motor taxes in four 
states, to be voted on in the gen- 
eral election Nov. 6, and the ex- 
piration of the series of special 
Federal excise levies on motor 
transportation on June 30, 1935. 


“Constitutional amendments,” 
said the AAA, “are before the 
electorate in Colorado, Louisiana, 
Ohio, and Michigan. 
and Ohio, voters will cast their 
ballots for or against a reduction 
in the gasoline tax of one cent a 
gallon. 


In Colorado | 


In Louisiana and Michi- | 





gan the balloting will be on a/| 
proposed reduction in the gas tax | 
of one cent a gallon and also a| 


reduction in registration 
Passage of the amendments 


fees. | 
in | 


the four states will assure motor | 
tax reduction in the amount of | 


approximately $35,000,000 a year | 


to car owners in those states. 


“In addition to voting on con- | 


stitutidnal amendments calling 


for reduced motor taxes, voters of | 


Colorado, Michigan, and Ohio, will 
also approve or disapprove 


amendments limiting the use of | 


motor tax revenues to highway 
purposes. 
amendments would be a severe 
blow to the practice of diverting 
road funds to eo purposes. 


Sales Cain 14% 
For September, 
Canada | Reports 


Toronto, Ont., Nov. 2 (UTPS). 


Approval of these | 


Retail sales of new automobiles, | 


trucks and buses in Canada 


showed a gain of 14.5 per cent in | 


numbers and 17.5 per cent 
nounced by the dominion officials. 
These increases were in compari- 
son with motor sales in Septem- 
ber of a year ago. A total of 
3,940 new motor vehicles were 
sold for $4,065,744 in September, 
this year; 5,192 were sold for $5,- 
311,715 in August, as compared 
with 3,441 for $3,461,491 in Sep- 
tember, 1933. 

Sales of new passenger cars 
totalled 3,017 in September, 4,000 
in August, and 2,722 in September 
of last year, and their retail value 
was $3,135,674, $4,127,221 and $2,- 
788,022 respectively. 


There were 923 trucks and buses | 


sold in September for $930,070, as 
compared with 1,192 for $1,184,494 
in August, and 719 for $673,469 in 
September of last year. 


Firm Names Added 


To Exhibitors 
Detroit, Nov. 2.—Names of the 


following firms have been added | 


to the list of exhibitors at the 
Automotive Service Industries’ 
show: 

Manley Mfg. Co., York, Pa.; 
Binks Mfg. Co., Chicago, IIl.; Nor- 
walk Tire & Rubber Co., Norwalk, 


Conn.; Edde Mfg. Co., Milwaukee, | 


Wis.; Wel-Ever Piston Ring Co., 
Toledo, O.; Howard Crawford Co., 
Detroit, Mich.; National Code Au- 
thority, Washington, D. C. 


South Bend Lathe Works, South 
Bend, Ind.; Mallory Electric Co., 
Detroit, Mich.; K-W Graphite 
Corp., Kansas City, Mo.; Automo- 
tive Equipment, Inc.; Long Island 
City, N. Y¥.; A P Parts Corp., 
Toledo, O.; Miller Rubber Co., 
Akron, O.; Burroughs Adding Ma- 
chine Co., Detroit, Mich. 


List | 


in | 
value in September, it just is an- | 








Cole Takes Charge of 
Studebaker Truck Design 

South Bend, Ind., Nov. 2.—The 
appointment of R. E. Cole as ex- 
ecutive engineer in charge of 
Studebaker truck design was an- 
nounced here today by D. G. Roos, 
chief engineer. The announce- 
ment follows the appointment of 
Christian Pretz as manager of 
truck production. 


Cole is a graduate of Ohio State 


| * 
j 


University and has been associ- 
ated with the industry for many 
years. In 1924 he joined the 
Dodge Motor Co. as chief engi- 
neer, a position which he held for 
five years. In 1929 he became 
chief engineer of Durant Motors 
and two years later, when Rockne 
Motor Co. was formed, he joined 
it as chief engineer. 
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The big heat treating furnace at the Oldsmobile plant in Lansing is busy 24 hours a day getting in 
shape for the 1935 production race. Each day 1,200 camshafts are turned out by this gas carbonizing 
process 


A STARTIX 


demonstration 
always helps 
the sale! 


“World’s Simplest Starting” is a mighty good begin- 
ning for any demonstration ride. It’s appealing—reas- 


suring—fascinating. At a turn of the switch-key the 








engine starts—no groping for a button or lever. Drive 
awhile, then if you wish, put on the brakes and stall 
the engine. Again it starts—repeating as often as you 
please—automatically, promptly, unfailingly. 

That’s why owners like Startix—women drivers 
especially. Once they've become used to Automatic 


Starting they'll never willingly drive without it. 


Startix plus Bendix Drive provides the one complete, 
100% Automatic Starting. Startix costs little, and is 
quickly installed on any car, new or old, which already 
has the Bendix Drive. Try installing Startix on a few of 
your slower-selling used cars—you'll be surprised how 
business picks up! It is made and guaranteed by Bendix, 
whose products are used as standard equipment on 
every make of motor car in America. Write for details. 


ECLIPSE MACHINE COMPANY 
ELMIRA, NEW YORK 


(Subsidiary of Bendix Aviation Corporation) 
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Austin Foresees 10,000,000 
Motor Cars in Britain 





London, Eng., Nov. 2.—British 
motor car manufacturers. did 
record business before, during 
and after the recent annual Mo- 
tor Exhibition at Olympia. The 
main features of the show were 
the wider development of stream- 
lining and the reduction of air- 
resistance; wider adoption of 
free-wheeling; greater leg room 
and head room and better brak- 
ing systems. Prices, on the 
whole, were slightly lower than 
last year. 

There are no signs that the 
saturation point for motor cars is 
likely to be reached on the 
British market—in fact, Sir Her- 
bert Austin has suggested that in 


ten years’ time there may be 
10,000,000 cars, instead of the 
present 1,000,000 or so, on the 


roads in this country. Reduction 
of 25 per cent on the license duties 
of cars coming into force next 
January will help the domestic 
trade, while prospects are also 
bright for export, it was said. 


Darker Colors 

A total of 458 cars exhibited 
this year, and the makes were 
29 British manufacturers, 13 Con- 
tinental and 14 American. For 
the 1933 show the figures were 
32 British, 11 Continental and six 
American. There were also 47 ex- 
hibits of coach builders’ jobs and 
14 trailer exhibitions. The coach 
builders exhibiting included both 
British and Continental firms. 

In the manufacturers’ section 
dark colors predominated, par- 





“a word in 


edgewise” 





(Continued from Page 4) 
to make and sell in the year 1935. 
Perhaps under the circumstances 
I should offer odds perhaps. 
* * * 

ALL OF WHICH MEANS to 
we lesser fry in the big puddle 
that if we will keep our nose to 
the grindstone, our shoulder to 
the wheel, our eyes wide open and 


| eral Motors Corp did not exhibit 
| at the show. Also there were no 





our mouths shut (quite a gym- 
nastic feat in itself), we ought to | 
each get our little share of the 
gravy. Dealers who can look for- 
ward to increasing their 1934 vol- | 
ume—which has not been so bad 
—by Mr. Reeves 10 to 15, in my 
estimation 20 to 25, or Mr. Ford’s 
100 per cent, won't have to lay | 
awake as many nights or forego 
putting something for the kiddies 
under this year’s Christmas tree. | 
* * * 


WELL, BY THE TIME you) 


' 


read this you should have our | 
first Review and Reference Book | 
in your hands. We began mailing 
only about a day late, which in | 
view of the amount of tabulation 
necessary, I am sure you will | 
agree was not a bad record. There | 
are probably a lot of things omit- | 
ted and perhaps (we 
wood), a few corrections to be 
made, but all in all we hope you 
got as much kick out of receiv- 
ing it as we had in mailing it to | 
you. We are going to waic as| 
expectantly as a radio soprano | 
for your fan-mail and be just as 


temperamental if you don’t tell 
us how you liked it. 
* * * 


BY THE WAY our mailing re- 
quirements and prior orders have 
cut seriously into what we/| 
thought was going to give us a/| 
big extra supply of the R. & R. | 
books, so this is just a friendly | 
tip to order right away if you 
want additional copies. I am cer- 
tain that there is going to be a 
quick demand which is going to | 
leave a lot of folks disappointed | 
and I don’t want you, who read 
my column, to be among them. 
The price is $1.50 per copy and | 
between the cost of paper, print- | 
ing, mailing and postage (to say 
nothing of compilation, etc), we 
are beginning to wonder whether | 
or not we will come out on the 
right side of the ledger at that 
figure. Wal, by cracky, ’ya cain’t | 
Say ’ya warn’t a’warned!—G.MS. | 


tap on|- 


ticularly black. A noteworthy 
change from last year was the 
decreased use of maroon. In the 
lighter colors, numerous’ jobs 
were noted finished in light and 
medium greys, and to a lesser de- 
gree in the lighter shades of tan 
and brown. The lighter shades 


of blue were not in evidence, with 
the exception of one or two 
bodies. 


American Styles Popular | 
If the American and Conti- 
nental cars were taken out of the 
show, there would be practically 
no streamlined bodies left. For 
this reason the American cars ex- 
hibited attracted a great deal of 
attention. The lines, color effects, 
details of body and finishing work 
in general were more attractive 
and superior to the average Euro- 
pean car shown. There is un- 
doubtedly more interest shown 
today in this country in Ameri- 
can cars than in any time over 
the last four or five years. 


The twenty-eighth Paris Auto- 
mobile Show opened Oct. 4. It 
took place as usual at the Grand 
Palais, in the Champs Elysees. 
The same general arrangement 
regarding stands was continued 
as in previous years, automobile 
manufacturers occupying the 
ground floor, while body makers 
and dealers had their stands in 
the lateral galleries. 


There were 372 cars in all, of 
which 243 were shown by 55 auto- 
mobile manufacturers, 89 by 25 
body makers and 40 by 11 deal- 
ers. Those figures are smaller 
than in previous years, which was 
rather to be expected in view of 
the remarks made above. Gen- 


stands this year occupied by 
British body makers, the most im- 
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portant of which always used to 
send cars to the Paris show. 


Aerodynamic principles were 
more or less generally applied in 
the cars shown this year. It was 
anticipated that this automobile 
show would be under the sign of 
aerodynamics, and this feeling 
was emphasized in the poster for 
the Paris Solon this year which 
depicted a car built on aerody- 
namic principles. While the in- 
fluence of those principles is be- 


ing felt even in popular cars such | 


as those made by Citroen, Renault 
and Peugeot, this influence has 


been a very moderate one and 
not as pronounced as was ex- 
pected. 


Take to Streamlines 

Some cars built much more 
strictly in accordance with aero- 
dynamic principles were shown at 
some of the stands and attracted 
much attention. Among these 
were a Chrysler car, a model 
shown by the Czecho-Slovakian 
firm of Tatra and a car shown by 
the well-known body building 
firm of Gaston Grummer. These 
cars had the rounded shape for 
the hood. 

Outside of those cars, aerody- 
namic principles were only ap- 
plied with various degrees of 
moderation. 


No Layoff Scheduled 
At Ford Jersey Plant 

Edgewater, N. J., Nov. 2. — 
Neil Brown, manager of the as- 
sembly plant of the Ford Motor 
Co. here, announced yesterday 
that business conditions are such 
that the customary fall lay off 
of workers at the plant will not 
take place this year. 

There are approximately 2,500 
men employed at the plant, he 
said, and present indications are 
that they will be kept at work 
throughout the fall and winter. 
They are assembling about 400 
ears daily. 


British Car Makers 
Seek Price Protection 


London, Nov, 2 (UTPS).—Mo- 
tor car manufacturers and agents 
are endeavoring to come to an 
agreement over a scheme for 
price protection which has been 
put forward by the Motor 
Traders Assn. Price-cutting is 
as rampant as it ever was and 
the general opinion is that the 
scheme suggested by the associa- 
tion should at 
fair trial. 

The scheme, to be successful, 
will require a sympathetic give- 
and-take attitude from manufac- 
turers and dealers, because, as 
Sir Herbert Austin recently put 
it, the malpractices which it was 
intended to remove had been al- 
lowed to grow and_ establish 
themselves in the industry for so 
many years with practically no 
restrictions. 


Complaint Procedure 


Washington, Nov. 2. — Regula- 
tions for filing and handling rate 
and tariff complaints in the 
trucking industry have been ap- 
proved by the National Industrial 
Recovery Board. The industry’s 
code provides that rate and tariff 
complaints are to be passed upon 
by State code authorities, subject 
to appeal to the board. 


The approved procedure re- 
quires the State code authorities 
to consider complaints at public | 
hearings, unless a member 
against whom complaint has been | 
filed refutes it without a hearing 
or files new and corrected rate | 
schedules. Either party to a| 
complaint may appeal the State | 
code authority decision to the| 
National Industrial Recovery 
Board. Members against whom 
complaint has been filed must} 
submit cost statements based | 
upon the code’s approved cost | 
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For Truckers Gets OK | 


| representatives. 


Chrysler Corp. 
Dealer Total 
Hits High Mark 


Detroit, Nov. 2.—Since the first 
of the year 1,039 new distributors 
and dealers have been signed by 
the Chrysler Sales Corp., it was 
said today. This brings the total 
on the roster to 4,057, the largest 
number in the history of the or- 
| ganization. 

Among the new dealers signed 
by Chrysler are many who have 
swung to that line after long and 
successful experience with other 
| companies. In fact a very large 
percentage of those who have 
joined in 1934 are veterans. 


Anticipation of the Chrysler- 
Plymouth 1935 lines has led to an 
unusually brisk demand for deal- 
erships in the last few weeks, 
even though the company has 
made no announcement of its 
|plans for next year and only 
rumors as to the forthcoming 
models are the fuel for this en- 
thusiasm, officials said. 





NRA Recognizes Truckers 
Industrial Committee 
Washington, Nov. 2.—The Na- 
tional Recovery Administration 
has announced recognition of the 


temporary membership and the 
plan of procedure for the truck- 


| ing industry’s national industrial 


relations board. The members 
are: 

Allen W. Wilson, Boston; Wil- 
liam G. Fitzpatrick, Detroit; and 
S. J. Cashel, St. Louis, temporary 
industry representatives; Edward 
J. Tracy, of the NRA Labor Ad- 
visory Board, Fred Tobin and 
Thomas O’Brien, of the Interna- 
tional Brotherhood of Teamsters 
and Chauffeurs Union, Washing- 
ton, D. C., temporary employe 





Passenger Car Registrations 9 Months by Makes 
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soe 733] | 1222] 1222] 984) 364 176] 129) 1015) 802] 1010) 168| 369} 3490) 2576) 155 160225 
June ’34[ 1361! 1342! 2703] 477| 58} 23) 45) 1291! 669; 581! 193] 465! 5226! 772 18] 223642 
7 a . 733) | 1268) 1268] 742! 382) 292] 143] 1105) 818! 907; 195| 876| 4192] 2546] 104 174219 
July 7341 1409) 1216) 2625] 602) 35 19 12} 1532} 692! 840) re 467 | 4745| 938) 26 228760 
_ ; : ; 7331 | 1143) 1143] 5511 335| 328} 153] 1144] 694] 806| 230] 396) 4119] 1444) 76 185700 
August 34] 1342 o- 2304] 510; 19 17 8| 1290| 666] 637) 184) 395) 3652) 912) 23 193828 
8B | 801} 801 = 406! =334; 403] 142] 1103) 610) 678) 203) 299| 3202] 1415) 76] 178935 
September ’34| 1038 907; 1945] 641! 19 4 6| 865) 572) 555! 103) 289] 2554) 562!) 33 146931 
ea "33 | | 574, 574] 359) 278] 510) 110| 939] 537; 971| 191| 364] 2205| 1188] 69] 157834 
Nine months ’°34| 6576) 11498) 18074] 4052; 814| 932) 350\10616| 4635) 4837! 1441| 3048| 33842] 5595) 246] 1564690 
Total 331 | 8244] 8244] 4344] 3130] 1994] 1080] 8317] 5496] 7204] 1524] 2645] 26836|12959| 1359] 1204950 
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Nash Cites Economies 


of Buying New Cars Now 





Detroit, Nov. 2.—The 1934 clean 
up activity on new cars in stock 
has reached a period of intelligent 
car merchandizing never known 
before in the industry. Each 
step now in use by the dealer 
has been carefully studied and 
those using the plans are getting 
rid of the present floor stocks 
without any of the difficulties 
of past years. 


The outstanding program seen 
so far is the one suggested by 
Nash. It consists of a pad con- 
taining forms which are to be 
left with the owner of a _ used 
car and labeled “Do I Gain by 
Buying Now”. The pad form to 
be left with the owfer of an old 
car is reproduced below. It is 
without question the most illu- 
minating array of details for the 
car owner to consider before de- 
ciding to buy a new car. The 
Nash organization leaves noth- 
ing for the salesman to worry 
about as each line on the form 
left with the owner is self ex- 
planatory. 

Costs Listed 

To add to the ease of carrying 
out the program the cost of re- 
pairs beginning with line four 
is shown on the last page of 
the pad which the salesman re- 
tains. The prices are not set in 
any way as there is a spread 


Figure It Out 


Let Te Facts pecioge WHAT | 


GAIN BY BUYING NOW 


Guesswork often is misleading. Wisest decisions are 
guided by facts. The Form below will show you on a 
dollars and cents basis what ‘you gain by buying a new 
Nash or LaFayette NOW. 


IF | WAIT 


1. Probable future price of new Del'd ¢ 
(Nash or LaFayette) 
2. Probable future allowance for old car 
3. BALANCE TO PAY IF I WAIT 
If old car is to be kept for several months it will 
probably need certain repairs between now and the 
time it is traded im. Check these below. 
. REPAIRS TO PRESENT CAR 
Condition radiator and cooling system for Anti- 
freeze s 
Battery—overhaul or new 
Change to winter oil and grease 
Tires—new 
Engine Tuneup 
Brakes—reline of adjust 
Distributor Points—new 
Ignition Wires—new 
Grind Valves and Clean Carbon 
Spark Pluge—new 
Clutch reline or adjustment 
Top Repair 
Body and Fender repairs and painting 
Replace Broken Glass 
Tighten Body and Chassis 
Steering and Front Axle Overhaul 
Carburetor Overhaul 
Engine Bearings—inspect and tighten 
Oil Pump overhaul 
Oil Filter replacement 
Propeller Shaft & Universal Joints—overhaul 
Pistons and Rings 
Piston Pins 
Fan Belt 
Emergency Road Service 
Miscellaneous 


5. TOTAL TO PAY IF 1 WAIT * 
6. Price of New Del'd Now $ 
(Nash or LaFayette) 

7. Allowance on Present Car Now > 
8. Balance to pay if | Buy Now 4 
9. I GAIN BY BUYING NOW > 

Dealer 

Salesman Phone 


The above reproduction illustrates 

the Nash method of allowing the 

prospect to sell himself on a new 

car as a_ business proposition, 

rather than to keep the old one 
at an added expense. 


from a low cost to a higher one. 
The average will be considered 
by the car owner. For example, 
when the salesman is talking to 
the car owner, he announces that 
the cost of relining the brakes 
will run from $10 to $15. Tight- 
ening engine bearings will run 
from $7 to $12 and all the items 
which the average owner knows 
his car will need before it is 
in fair condition for winter driv- 
ing are included. The car owner 
has only to add up the total of 
the items to learn definitely just 
what the total cost of the re- 
pairs will be. 

The car owner by using this 
form easily appreciates the fact 
that he is the gainer by buying 
now but the salesman with the 
pad in front of him explains to 
the car owner that lines one and 
two are of utmost importance. 
The salesman fills in the prob- 
able future price of a new car. 
The factory adds, “This can 
hardly be expected to be less 


| ernment stepping into the picture 
|; making an effort to prevent the 





than at present and may very 
likely be more.” It is a signal to 
the buyer that he may possibly 


| prospect will still be putting up 


winter tribulations ahead of him. 


| Seek o, | Halt 


| raging 
| mentum today when further re- 
| ductions 
| nounced 





have to pay more for a new car 
when the models with 1935 lines 
appear. 


Line two is significant in that 
as the factory says, “In many 
cases the allowance on the used 
car may reasonably be expected 
to be from $50 to $100 less than 
today’s allowance depending on 
its present value.” 

How It’s Used 

The salesman fills in these two 
lines and in line three he sub- 
tracts two from one to arrive 
at the balance which the pros- 
pects will have to pay in the 
case he waits for a new 1935 
car. When the items in line four 
are being discussed the salesman 
calls the attention of the pros- 
pect to such items as_ the 
owner may agree needs atten- 
tion during the time he is wait- 
ing for the new models. The 
total of these items line number 
five is what the owner will have 
to write a check for if he waits. 

Line six is the price at which 
present car on the floor will be 
delivered. From this is subtracted 
the present allowance for the car 
and entered as the balance if 
the prospect buys now. Line nine 
is the crux of the entire transac- 
tion. This amount is the actual 
cash savings and if the prospect 
is willing to spend this amount 
of money in repairs to his old car 
he may wish to use this amount 
to make up one or two monthly 
payments on a new car and “en- 
joy new car ownership right | 
away”. In the event that the 
owner does spend the amount in- 
icated as the cost of repairs, it 
will add practically nothing to} 
the value of the old car and the 


with the old car with its old 
tires, partly worn out battery and 


Oil Flow From 
Texas Fields 


New York, Nov. 2.—The gaso- 
line price war which has been 
in the east gained mo- 


of prices 
in this city and New 
Jersey and a crisis appears to/| 
have been reached with the Gov- 


were an-| 


shipment of crude oil from Texas 
without a proper Federal certifi- | 


Hupp Oct. Shipments 


Double Those of Sept. 


Detroit, Nov. 2.—Shipments of 
Hupmobile for October were 
double those for September of 
this year, according to Rufus S. 
Cole, executive vice-president and 
general manager of Hupp. Oc- 
tober, 1934, shows a gain in ship- 
ments of 64 per cent over October, 
1933 and is the best October since 
1930, he said. 

Shipments for the first ten 
months of 1934 are 15 per cent 
better than for the corresponding 
period of 1933. In fact, shipments 
of Hupmobiles up to Oct. 31, 1934, 
exceed those of the entire 12 
months of 1933. Unfilled orders 
as of Nov. 1 also are nearly four 
times as great as a month ago, 
according to Cole. 


Indiana Ford Branch 
Breaks 5-Year Record 
Indianapolis, Ind., Nov. 2.—A 
new depression chapter in auto- 
mobile sales history was written 
here in mid-October when the lo- 








cal branch of the Ford Motor Co. 
reports the greatest ten-day 
period in total sales volume for 
the current year and, incidentally, 
the biggest ten days in five years. 


Sales amounted to 670 units, the 
branch reported, for the mid- 
Indiana section and a few Illinois 
counties which comprise the local 
branch territory. 

The record was accomplished, 
it was said, without any special 
campaign of any kind. Ford men 
are predicting that next year will 
be the best since 1929. 


To Conduct Hearing on 


Uniform Credit Terms 
Washington, Nov. 2.—A hearing 
on proposed uniform credit terms 
for the wholesale automotive 
trade will be held here Nov. 8, 
the National Recovery Adminis- 
tration has announced. Among 
the proposed terms are the fol- 
lowing: “No cash discount shall 
be allowed after the 10th of the 
month for merchandise purchased 
during the previous month. All 








Olds Sales Up 
83% Over Same 
Period in 1933 


Lansing, Mich., Nov. 2.—Retail 
sales of Oldsmobile automobiles 
are continuing at a steady rate 
during October and are far in 
excess of the sales of the same 
period of a year ago, according 
to D. E. Ralston, vice-president 
and general sales manager. 

“Retail sales for the first 20 
days of October are 83 per cent 
over those of the corresponding 
period of last year,” said Ralston. 
“Sales during the second 10 days 
of the month were in excess of 
those of the first 10-day period. 

“The year to date sees Oldsmo- 
bile retail sales double those of 
the same period in 1933 and the 
demand continues unabated.” 





their accounts in full by the 25th 
of the month following date of 
purchase shall be placed on a 


customers who have not paid! C.O.D. basis.” 
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cate of clearance. 


It is estimated that 125,000 bar- | 
rels of crude “bootleg” oil are 





being produced daily and its free 
flow from Texas is threatening 
the collapse of the petroleum | 
code. 


In an effort to stop the flow 
of this “hot” oil from Texas, the 
oil administration served notice 
today that no crude oil, gasoline 
or other product could be moved | 
out of Texas without Federal per- | 
mission. At the same time the 
Texas Railroad Commission is 
drafting an order to suspend the 
operation of all Texas oil fields | 
and gas wells, supplying the ex- 
traction plants, for the period of 
the emergency. | 

Gasoline prices went lower to-| 
day. The Standard Oil Co. of 
New York reduced the price of 
gasoline in the Bronx by one cent 
per gallon. The Standard Oil Co. 
or New Jersey cut the price of 
gasoline by another % cent in 
New Jersey. This was done after | 
independent dealers in Newark 
slashed their price to 8.9 cents 
per gallon. The large companies 
are now selling gasoline at 9.9) 
cents per gallon, including four 
cents per gallon State and Fed- 
eral tax. 

The cost of gasoline to con-| 
sumers, before price-cutting be- | 
gan, was 18 cents a gallon. The | 
lowest price reported to date is 
that of 8.7 cents asked by the 
Roebling Oil Co., in the Newark 
area. | 





PHOTOGRAPHY and the 
AUTOMOTIVE INDUSTRY 


a 








HOSE advertising agency brain trusters, who create 
are 








Photographed by Pictorial Studios, 
courtesy of Electrograph Corp. 
and Reo Motor Car Coe. 






keen, 


modern automotive advertising, straight- 
thinking lads who have turned to the use of illustrative 


7 


photography en massse. 

They might give you a dozen reasons for so doing —beauty, realism, effective- 
ness—but the real reason is that photographs make people want things— 
things that they actually see. 





Good illustrative photography packs a wallop that opens pocketbooks and 
makes sales. And that’s the kind that Pictorial produces, 

Pictorial is the oldest established studio in Detroit devoting its major efforts 
to illustrative photography. Its clients include the names of agencies and 
advertisers famous the world over. Pictorial Studios can satisfy your most 
exacting requirements, and will be happy to show you examples of 
photography that have contributed to the success of advertising campaigns. 


PPEPaRIAL STFTUBIOS 


The Art and Photographie Division of Service Engraving Company 


356 E. CONGRESS ST. DETROIT CHERRY 4300 
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Coming Events 





1934 
OCTOBER | 
31-Nov. 8—New York. National Foreign Trade 
Council 
NOVEMBER 
8-10—-Newark, WN. J. Metropolitan Section | 
Society of Automotive Engineers, New 
Jersey Motor Truck Assn., Newark 
Chamber of Commerce. Regional Trans 
portation and Maintenance Meeting, 
Hotel Douglas Truck and Accessory 
Show, Essex Troop Armory. 


12-15—Dallas, Texas. 
stitute, Fifteenth Annual Meeting, 
phus and Baker Hotels. 

14-16—Pittsburgh, Pa. Annual Meeting In- 
ternational Acetylene Assn., William 
Penn Hotel 

15-17—Pittsburgh, Pa. American Institute of 
Chemical Engineers. 

16-17—Cleveland, Ohio, 
Wholesalers Assn. 

16-17—Detroit, Mich. 


American Petroleum In- 
Adol 


Motor and Equipment 


National Automotive 


Parts Assn., Tenth Annual Meeting, 
Statler Hotel, 
16-17—Cleveland, Ohio. National Standard 


Parts Assn., Annual Convention, Hol- 


lenden Hotel. 

16-Dec, 2—Paris, France. 
nautic Exposition. 

19-23—Cleveland, Ohio. National Standard 
Parts Assn., Motor and Equipment 
Wholesalers Assn., Motor and Equip- 
ment Manufacturers Assn., Automotive 
Service Industries Show. 

22-23—Tulsa, Okla. Fourth Annual Road Oil 
Congress. 


International Aero- 


DECEMBER 

3-8—New York. National Exposition of Power 
and Mechanical Engineering, Grand 
Central Palace, 

6-7—Washington, D. C. Highway Research 
Board. Fourteenth Annual Meeting, 
National Academy of Science and Na- 
tional Research Council Bldg. 

10—Western Motor Vehicle Conference 


1935 
JANUARY 
5-12—New York. Automobile Merchants Assn., 
of New York, Inc., Automobile Show, 
Grand Central Palace, 
5-13—Los Angeles Motor Car Dealers Assn., 
Twenty-second Annual Automobile Show, 


Temporary Auditorium. 
6-12—Cincinnati, Ohio. 

bile Dealers Assn., 

7—New York. Society of Automotive En- 


Cincinnati Automo- 
Automobile Show. 


gineers, Annual Dinner. 
12-19—Buffalo, N. Y. Buffalo Automotive 
Trade Assn., Thirty-third Annual Au 


tomobile Show, 
12-19—Cleveland, Ohio, 


106th Armory. 
Cleveland Automotive 


Trade Assn., Annual Automobile Show, 
Public Auditorium 
15-16—Detroit, Mich, National Automotive | 


Dealers Assn., 
12-19——Detroit, Mich. 
Annual Show, Convention Hall 


Annual Meeting 
Detroit Auto Show Assn., 


12-19-——-Milwaukee, Wis. Milwaukee Automotive 
Trades, Inc., Annual Automobile Show, 
Milwaukee Auditorium 

12-19—Toronto, Ont. National Motor Show of | 
Canada, Automotive Bldg., Exhibition | 
Grounds | 

12-19—-Washington, D. C, Washington Auto- | 









Alabama 


| Arizona 


Arkansas 


| California 


Colorado 


Delaware 
Florida © 
Georgia 
Idaho 
Illinois 
Indiana 
lowa 
Kansas 
Kentucky | 


Louisiana 


Maine 


Minnesota 
Mississippi 


Missouri 


| Montana 


Nebraska 


Nevada 





motive Trades Assn., Fifteenth Annual | 
Automobile Show, Washington Audi New Jersey 
torium. | 
14-18—Detroit, Mich. Society of Automotive | New Mexico 
Engineers, Annual Meeting, Book-Cadil 
lac Hotel. 
14-19—Brooklyn, N. Y. Automobile Show 
14-19-——-Newark, N. J. Automobile Show | New York 
14-19—Philadelphia, Pa, Whiladelphia Assn., | 
Thirty-fourth Annual Automobile Show, North Carolina 
Convention Hall 
19-24—Columbus, Ohio, Automobile Show | 
19-25—Baitimore, Md. Automobile Trade Assn. | North Dakota 
of Maryland, Annual Automobile Show, 
Fifth Regiment Armory | 
19-26—Pittsburgh, Pa. Automobile Show | Ohio 
19-26—Boston, Mass. Boston Automobile Deal 
ers Assn., Annual Automobile Show, 
Mechanics Bldg Oklahoma 
19-26—Hartford, Conn, Wartford Auto Dealers 
Assn., Annual Automobile Show, State 
Armory 
1%-26-—-San Francisco, Calif. Motor Car Deal Oregon 
ers Assn. of San Francisco, Nineteenth 
Annual Pacific Automobile Show, Civie Pennsylvania 
Auditorium 
26-Feb, 2—Chicago, Wl. Chicago Automobile 
Trade Assn., Automobile Show, Coli- | Rhode Island 
seum 
29—Chicago, til. Automotive Parts and 
Equipment Manufacturers, tn« Annual South Carolina 
Meeting. 
FEBRUARY South Dakota 
3-9—Omaha, Neb. Automobile Show 


9-16—Kansas City, Mo. Kansas (ity Motor 
Car Dealers Assn., Annual Automobile 
Show, American Royal Bidg 

10-23——Denver, Col. Denver Automobile Dealers 
Assn., Annual Automobile Show, Muni- 
cipal Auditorium, 

23-27—Evansville, Ind. 


Automobile Show 


MARCH 
9-16-—-Minneapolis, Minn. Auto 
Trade Assn., Northwest Automobile 
Show, Minneapolis Auditorium, 


Minneapolis 


16-23——Mankato, Minn. Mankato Auto Dealers 
Assn., Annual Automobile Show, Ar 
mory. 


New i Sales off 


In Pennsylvania Cities 


Harrisburg, Pa., Nov. 2.—Total 
new car sales for passenger cars 
for Philadelphia and Pittsburgh 
for September, 1933 and 1934, are 
released by the Pennsylvania Mo- 
tor List Co. as follows: 

Pittsburgh, 1,043 (’34), 
(33); Philadelphia, 1,601 
2,146 (’33). 





1,543 
('34), 





Tennessee _ 
Texas 

Utah 
Vermont 
Virginia 


Washington 


West Virginia 


Wisconsin 


Wyoming 


Dist. of Columbia 


Total to date 





STATES 


Connecticut 


Maryland 
Massachusetts 


Michigan 


New Hampshire 


33 

34] 
33 | 
34] 
331 
'34 | 
33] 
"34 

°33 

341 
33 | 
34 | 
331 
34] 
33] 
341 
33] 
34] 
33] 
341 
33] 
34] 
331 
341 
33] 
'34 | 
33] 
341 
33] 
34] 
33] 
341 
33] 
"34 | 
33] 
"34 

33 

34] 
33] 


344 


33] 
341 
33] 


341. 


33] 
34] 
33] 
34] 
33] 
341 
33] 
341 
331 
341 
331 
341 
33] 
341 
33] 
34 aor 


FINAL ee NEW PASSENGER CAR 
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Automotive Baily News 
LAST WEEK IN OOT. 
1925-1933 
1925 
General Motors-Vauxhall merger 
confirmed. . . . R. C. Rueschaw, 


long prominent in the industry, re- 
signs as sales manager of Reo, but 
remains on the board of directors. 
5 W. C. Durant denies he is 
seeking to regain control of Gen- 
eral Motors. . . Perey E. Cham- 
berlain becomes sales manager of 
Marmon. . . . Howard Coffin re- 
tires from Cadillac to become vice- 
president of White Star Refining 


Co. 
1926 
Alfred Reeves, general manager 
of NACC, does his annual predict- 
ing—4,500,000 units for 1926, he 
says. . . . Rickenbacker Motor Co., 
of Detroit, goes into a friendly re- 
ceivership. O. C. Hutchinson 
retires as sales manager of Hupmo- 
bile, being succeeded by Rufus Cole. 
1927 
Albert Champion, organizer of AC 
Spark Plug, dies suddenly in Paris 
while in attendance at the French 
show. . . . W. A. Ryan retires as 
sales manager of Ford. . . . Report 
published that 20,991,333 motor ve- 
hicles were registered in the United 
States in first six months of this 
year. 
1928 
Automobile industry passes the 
four-million mark in production in 
the first 10 months, 4,068,727, to be 
exact. . . . Thomas E. Jarrard re- 
tires as sales manager of Durant 
Motors to become sales manager of 
Marmon. . . . Courtney Johnson 
named general sales manager of 
Hudson. . . . Lee Anderson gets 
Dodge advertising account. 
1929 
General Motors Truck moves Yel- 
low Sleeve Valve Engine Works 
from Moline, Ill., to Pontiac, Mich. 
i Pickwick line announces it 
will inaugurate a six-day sleeper 


bus service from Los Angeles and 
San Francisco to New York and 
Boston. . . . Relay axle and Relay 


suspension drive principles made 
available for buses. 
1930 
W. J. McAneeny resumes general 
management of Hudson, retaining 
presidency. . . . Don Ahrens is 
named as asst. general sales man- 
ager of Cadillac. . . C. W. Mathe- 
son joins Graham-Paige. Was form- 
erly vice-president of De Soto and 
also sales manager of Dodge. 
1931 
Members of Society of Automotive 
Engineers call on President Hoover 
in Washington. . Ford officially 
returns to basic wage of $6 a day. 
Hal W. Alger resigns as 
treasurer and general manager of 
Durant Motors. 
1932 
Following formation of Buick- 
Olds-Pontiae Sales Co., G. H. Wal- 
lace is named as sales manager of 
Buick, R. M. W. Shaw of Oldsmo- 
bile and R. K. White of Pontiac. 
. Bendix makes its safety serv- 


| ice school a permanent institution. 
107937 | 
ers’ convention is held in New York. 





First automotive radio deal- 


1933 

All in one week, O. M. Anderson 
of Northern Automotive Supply Co. 
of Bay City, Mich., was_ elected 
president of National Standard 
Parts Assn., Mason T. Rogers of 
Multibestos of Motor & Equipment 
Manufacturers Assn., and E. T. 
Satchell of Allentown, Pa., of Mo- 
tor & Equipment Wholesalers Assn. 
. , . H. T. Youngren is named 
chief engineer of Oldsmobile. . . 
Frederick & Mitchell succeeds Green, 
Fulton & Cunningham of Chicago, 
well known automobile advertising 
agency. 


Emergency Road Work 
Now Well Underway 


Washington, Nov. 2.—Progress 
on emergency construction of 
public works highways under the 
supervision of the U. S. Bureau 
of Public Roads to date shows a 
total of 585 projects, estimated 
to cost $27,451,000, approved but 
contracts not yet awarded; 461 
projects, estimated to cost $15,- 
972,000, awarded but not yet 
under construction; 3,005 projects, 
estimated to cost $195,429,000, 
under construction; and 5,393 
projects completed at a cost of 
approximately $216,268,000. 

The 3,005 projects under con- 
struction involve 8,654 miles of 
road and are said to be giving 
regular direct employment to 187,- 
129 men. 
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Hupmobile Presents Low Price Cars in 1935 Line 


Power Brakes 


Now Standard 


On All Models 


(Continued from Page 1) 
namic eight is 


improved. 


The series 517-W is a six-cylin- | 
der car with 117-inch wheelbase. | 
The L-head block cast type en-| B 
gine develops 91 h.p. from its 224 | 
cubic inches of displacement. The 
bore is 3% inches and the stroke | 


3% inches. 
Series 521-J 


The series 521-J is the six-cylin- | 


der aerodynamic model which 
was acclaimed as one of the most 
distinctive of the streamline cars 
for 1934. In its 1935 edition the 
six-cylinder chassis is mounted on 
a 121-inch wheelbase. The engine 
is rated at 101 h.p., having a bore 
of 3% inches and a stroke of 44 
inches. The series 527-T is the 
eight cylinder version of the aero- 
dynamic mode, and is a powerful 
120 h.p. car with a wheelbase of 
127% inches. Due to the lines of 
the car and its ultra-modern body 
it is one of the roomiest auto- 


mobiles provided today. The en-| +! 
| utilizes 
|the intake manifold. The master | 
| control cylinder is built into the 


gine has a bore of 33/16 inches 
and a stroke of 4% inches. 


By a number of refinements 
Hupmobile has _ increased _ the 
horsepower of its three 1935 cars 
through changes in cam contour, 
improved combustion chamber de- 
sign and better carburetion. 


All three chassis are equipped 
with a full line of bodies, and the 
aerodynamic series 521-J and 
527-T carry the six-passenger se- 
dan body which has been recog- 
nized as one of the outstanding 
achievements of the streamlined 
form. Convinced as a result of 
@ year’s experience, of the public 
acceptance of the aerodynamic 
streamline models J and T, re- 
spectively the six and eight, the 
Hupp company has not altered 
this fundamental design, but has 
improved appearance in detail 
and has added to the equipment. 


New Prices 

The price range on the Series 
517-W is $695 for the standard 
series, $745 for the standard tour- 
ing sedan with trunk or the de 
luxe series cars, and a de luxe 
touring sedan with trunk priced 
at $795. 

Prices on the Series 521-J six- 
cylinder aerodynamic cars have 
not been changed from last sea- 
son. The six-passenger sedan is 
listed at $1095, the four-door, 5- 
passenger Victoria $1115 and the 
two-door, 5-passenger coupe with 
rumble seat, $1195. 

The series 527-T eight-cylinder 
aerodynamic model, now lists at 
$1395 for either the sedan, vic- 
toria or coupe. 

An important 
feature of the 1935 Hupmobiles 
compared with 1934 is the addi- 
tion of the Steeldraulic power 
brakes as standard equipment on 


correspondingly | 


National 


Lexington; 
Arthur Tabb and W. 
distinguishing | @ll of Louisville. 
as | 
| Oklahoma City; 
|Clinton; B. H. Megginson, Tulsa; 
and T. W. 








Sedan Model in 1935, Hupp Line | 













































































New style radiator grilles add to the beauty of the Hupmobile line for 1935. 
| gine develops 120 horsepower. 


all models. The new power brak- 
ing system does not change the 
existing brake design but simply 
incorporates the power unit in 
the present braking system to 
provide for more effective opera- 
tion and control. 


The Steeldraulic power brake 
energy created within | 


left rear X-member directly in 
back of the storage battery on the 
series W and attached directly to 
the left chassis side rail on the 
J and T. With this development 
pedal pressure is reduced by more 
than 50 per cent, and is said to 
give “feather-touch” control. 

It is claimed that at 40 miles 
per hour Hupmobiles equipped 
with the new power brakes can 


be stopped 39 feet quicker than | 
ears with the standard brakes, | 
using the same amount of pedal | 
At 60 miles an hour a) 


pressure. 
stop with the power brakes can 
be made in 89 feet less. With its 
new brake equipment, all Hup- 
mobile models can be stopped in 


much shorter’ distances’ than 
those recommended by national 
safety organizations for various 


speeds. 
The Hupp Motor Car Corp. has 


already started shipping 1935 cars | 
to dealer points everywhere and 


deliveries on these new models to 
owners are starting immediately. 


NIRA Recognizes Code 


Washington, D. C., Nov. 2. 
Industrial 
Board has recognized the follow- 
ing as constituting memberships 


of state area code authorities for 


the trucking industry: 

Kentucky — Dr. D. A. Crosby, 
Cc. H. Gutermuth, 
L. Stodghill, 
Oklahoma—Evans A. Nash, 

Doan R. Farr, 


Eason, Enid. 


a Priced Hupp ee 


| bulletin at $2,106,978.87. 
| bile 
| $6,306,070.19; 
| collected 
Officials in Ky., Okla. | 
The | 
Recovery | 





The eight cylinder en- 
Six passenger capacity, extra wide doors, accessible engine are features. 


Indiana Motorists Pay 





| Indianapolis, Ind., Nov. 2. - 

| Indiana motorists during the last | 
fiscal year paid $1 of every $5.50 
in the total amount of taxes 


collected in the state, and paid | 
$1 of every $7 of the total cost | 


of government. 


They contributed 18.8 per cent 
of the total tax collection and 
| the proportion of the total cost 
of government including 
| state and all the municipalities 
| paid by them amounted to ap- 
proximately 13.5 per cent. 


These figures are contained in| 
the semi-monthly bulletin of the} 


| Indiana State Chamber of Com- 
merce. 

The bulletin asserts that In- 
| diana motorists pay six kinds of 
taxes and licenses for the priv- | 
ilege of operating a pleasure or | 
| commercial vehicle. The fees are 
property tax, license fee, state 
gasoline tax, Federal gasoline 
tax, drivers’ license fee, certificate 
of title fee and in some cities 
of the state a local truck license 
fee. 

Property taxes collected locally 
tomobiles are estimated by the 
fees amounted to 
state gasoline tax 
$17,993,290.29; 


license 


totaled 
drivers’ 


$157,176.75. 


The motorists paid 18.8 per cent | 
of the $143,023,147.12 gathered by | 


the state in its 12 kinds of taxes 
and 13.5 per cent of the $200,000,- 
000 cost of all government was 
borne by the motorist. 

In addition to these amounts 
paid, the Indiana motorist also 
paid into the federal government 


| coffers $4,498,322.57 in the 1-cent 
gasoline tax levied by the United 


' States government. 


1935 





This 1935 four-door sedan lists at $695, the lowest priced Hupp 
models are mounted on a 117 inch wheelbase, and are powered with a 91 horsepower engine. 
draulic Power Brakes are a new mechanical for the 1935 models. 


in the history of the company. 


All 
Steel- 





the | tention to complete the manufac- | 





| plant, 


Automo- | , 
|and production of the LaFayette 
|series without interruption, Mc- | 


| Carty stated. 
license fees paid| 
amounted to $414,353.17, and cer- | 
tificate of title fees amounted to} 





| W. 


Fifth of State Taxes 


Nash to Build 


Six at Kenosha )°"3?. 


Klersey, 
2.—The | 
is moving ma- | 
chinery and equipment from its | 
plant to the Ke-| 


Kenosha, Wis., 
Nash Motors Co. 


Nov. 


Racine, Wis., 
nosha plant in line with its in- 


ture and assembling of all cars in 
the big six series in the Kenosha 


company. 

The operations began three 
weeks ago when the largest pro- 
duction machines were started for 
Kenosha by truck. Within the 
| next two weeks these operations 
| will be completed, and production 
will start on the motors for fhe 
1935 series to be announced in 
December, 

Heretofore the motors for the 
Big Six series were manufactured 
in the Racine plant and brought 
to Kenosha by truck and trailer. 


during the last fiscal year on au-| The changes were made in the in- 


terest of efficiency and economy. 
The Racine plant will continue 


Indiana SAE Members 


To Discuss Overdrives 
Indianapolis, Ind., Nov. 2.- 
Added passenger comfort through 
use of modern automatic over- 
drives will be the gist of discus- 
sions at the November meeting of 
the Indiana section, Society of 
Automotive Engineers, to be held 
at the Athenaeum next Thursday 
night, according to A. W. Herring- 
ton, section chairman, who has 


| just returned from overseas. 


Three widely known Hoosier 


| authorities have been enlisted for 


the speaking assignment. They 
are S. O. White, chief engineer of 
the Warner Gear Co., Muncie; 
B. Barnes of the Barnes 
Motor Development Co., Indian- 
apolis, and Lee Oldfield, local 
consultant engineer and AAA 
official. 

Barnes is the inventor of the 
overdrive now used in Chrysler 
products and was assisted in its 
development by Warner Gear en- 
gineers. Oldfield fits into the pic- 
ture by reason of his having been 
the AAA representative accom- 
panying drivers on Chrysler and 
De Soto economy runs with over- 
drive equipment last Summer and 
also officiating in record runs on 
Western salt beds. 


pa Taxes 

Columbus, S. C., Nov. 2.—Walter 
G. Query, chairman of the South 
Carolina Tax Commission, reports 
that gasoline tax collections for the 
month of September amounted to 
$690,881, an increase of $72,000 over 
collections for September, 1933. 





it was announced here by | 
E. H. McCarty, president of the | 





Detroit Service 
Managers Plan 
For Next Year 


Detroit, Nov. 2.—Plans for the 
association’s activity for 1935 were 
outlined and discussed at the an- 
nual meeting of the service man- 
agers of the Detroit Auto Deal- 
ers Assn., held recently at 
Webster Hall. Fifty representa- 
tives of the foremost service 
Stations in Detroit were in at- 
tendance. The following officers 
and directors were elected: 


J. Teagarden, Hupmobile Mich. 
Sales, president; E. E. Black, 
Packard Motor Co., vice-presi- 
dent; George Grabner, Walter J. 
Bemb, Inc., Lou Titel, Aaron De- 
Roy Motor Car Co., Geo. Otto, 
Cadillac Motor Car Co., John Col- 
lier, Reo Sales Corp., and Leo 
Klersey, Peter J. Platte Motor 
Sales, directors. 


A program for the 1934-35 sea- 
son calls for monthly meetings 
and round table discussions of 
the problems and new develop- 
ments of the automotive indus- 
try. 

The committees for the year 
were appointed as follows: Mem- 
bership, George Grabner, Walter 

Ine., chairman; Leo 
Peter J. Platte Motor 
M. B. Howle, Federal Mo- 
tor Truck Co.; Ed Meyers, Dal- 
rymple & Co.; C. Binkley, Chev- 
rolet Motor Co.; Frank Detwiler, 
Chrysler-Detroit Co., and Chas. 
Dalgleish, Charlie’s Nash Service. 

Entertainment committee: Lou 
Titel, Aaron DeRoy Motor Car 
Co., chairman; F. Garrels, Motor 
Credit Corp.; Ray Ayers, Graham- 
Paige Co. of Mich.; H. R. Stewart, 
Nash-Detroit Co.; H. H. McClel- 
lan, Studebaker Sales Corp., and 





Sales; 


L. H. Paul, Gilbert Motor Sales. 
Advertising committee: John 
Coilier, Reo Sales Corp., chair- 


man; George Rex, Wilbur Wright 
School; George Otto, Cadillac Mo- 
tor Car Co., and Charles Fisher, 
Fargo Motor Corp. 

Educational committee: George 
Rex, Wilbur Wright School, chair- 
man: E. E. Black, Packard Mo- 
tor Car Co., and Leo, K. Klersey, 
Peter J. Platte Motor Sales. 


Chevrolet Cart Wheels 
Used to Put Over Idea 


Dallas, Tex., Nov. 2.-Twenty- 
five thousand new silver dollars 
were put in circulation here on a 
single day when all Chevrolet em- 
ployes were paid their earnings in 
“cart wheels.” Each person re- 
ceiving his pay was asked not to 
deposit the coins, but to use them 
in paying bills, buying groceries, 
settling the rent, etc. Every time 
an employe paid out one of the 
dollars, he declared that they 
were “Chevrolet dollars,” and 
asked that they be kept in cir- 
culation. 

The idea originated with a 
Dallas dealer and was adopted by 
H. C. Howard, Dallas zone man- 
ager of the Chevrolet Motor Co., 
as a means of impressing people 


| with the company’s contributions 


to the payroll and prosperity of 
the city. The idea has since been 
used by many dealers in the 
territory. 


Virginia License Sales 
Are 34,000 Over 1933 


Richmond, Va., Nov. 2 (UTPS). 
—Sales of Virginia passenger 
automobile licenses are running 
approximately 34,000 ahead of the 
corresponding week last year, ac- 
cording to John Q. Rhodes, direc- 
tor of the division of motor 
vehicles. 

Rhodes said a large proportion 
of the increase represented new 
car sales, and that the licenses 
for new cars have averaged more 
than 100 a day steadily since the 
first of June. 














Price Advance 
Fails to Help 
Rubber Group 


By C. J. ALEXANDER 


New York, Nov. 2. Another 
week of dull trading found the 
shares of the automobile compa- 
nies slightly lower despite favor- 
able dividend news. 

The third quarter earnings re- 
ports did not make good reading 
and the investing public appar- 
ently is not yet ready to make 
commitments on the basis of the 
further improvement in_ sales 
anticipated for next year. 


The price advance announced 
by the tire companies failed to 
have any appreciable effect on 
the stocks of the rubber group 
which were weakened by the 
break in crude rubber prices. 

Weekly Price Averages 

The Automotive Daily News 

stock price averages compared as 


follows on Oct. 24, Oct. 31 and a 
year ago: 

Last This Year 

Week Week Change Ago 

24° Motors eee 21.32 20.16 1.15 19.55 

10 Car-truck comp's 22.27 21.08 1.24 20.53 

10 Parts accessories 17.96 17.27 0.69 32.81 

4 Tire-rubbers .... 15.59 14.74 0.85 19.52 

Despite the decline in motor 


stocks in the final week of the 
month, the price averages for 
three of the four groups closed 
October higher than they started. 
The closing average of 20.16 for 
the 24 motors compared with 19.84 
on Oct. 3, an increase of 0.32, 
while the closing of 21.03 for the 
passenger and truck group com- 
pared with 20.67 on Oct. 3, an in- 
crease of 0.36. The parts and ac- 
cessory average of 17.27 for the 
end of the month compared with 
16.74 four weeks earlier, a gain of 
0.53. The rubber group was lower, 
the 14.64 closing comparing with 
15.59 on Oct. 3, a decline of 0.37. 

Reports of impending higher 
prices for tires early this week 
failed to strengthen the tire and 
rubber stocks, the reports being 
mixed with rumors that the 
manufacturers had failed to ob- 
tain co-operation of the mail or- 
der houses and chain store tire 
distributors in their efforts to 
bring about higher prices. 

Aside from the tire and rubber 
group, weakness in the week ended 
Wednesday was more marked in 
the passenger car and truck sec- 
tion of the motor list. General 
Motors and Chrysler turned lower 
and Auburn again ran into heavy 
selling. 

P.-A. Sales Heavy 

Pierce-Arrow came in for some 
heavy selling this week, leading 
all stocks on the New York Stock 
Exchange in turnover on Tues- 
day following the filing of the 
plan of reorganization of the 
company in the court at Buffalo. 
Under this plan common stock- 
holders will have no rights except 
a prior privilege to buy stock in 
the new corporation. It is pro- 
posed to issue 850,000 shares of 
capital stock at $3 a share, of 
which 271,000 shares would go to 
creditors in the settlement of 
claims. 

Evans Products received some 
attention this week and was 
strong at times. Although the 
company had a loss in September, 
it reported $5.14 a share for the 
first nine months, as against 91 
cents in the like period of 1933. 
The company is announcing a 
new product designed to promote 
safety on the highways. 

Yellow Truck & Coach Mfg. Co. 
seems destined this year to make 
its best showing in earnings since 
1930. 

The preferred stock of the 
Spicer Mfg. Co. has advanced five 
points in recent weeks on indica- 
tions that earnings this year will 
more than cover the preferred 
dividend of $3 a share. 


© --- 









Lee Rubber & Tire Co. will re- 
port for the fiscal year ended 
Oct. 31, last, a net profit in excess 
of $1 a share, according to John 
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Motor Shares Slump Despite Dividend News 





J. Watson, president. Dollar sales 
for the first 11 months of the 
fiscal year were 40 per cent better 
than in the like period of the 
preceding year. 

The stockholders’ protective | 
committee of the Kelly-Springfield 
Tire Co. announced that it 
received proxies in excess of 35 | 
per cent of those entitled to vote, 
the amount required for the call- 
ing of a special meeting. The 
committee has asked for a meet- 
ing on Nov. 16 to vote on a change 
in the management. 


Timken Declares Extra 

The dividend news of the week 
was featured by the declaration 
of an extra payment by the 
Timken Roller Bearing Co. The 
directors declared the regular 
quarterly dividend of 25 cents a 
share on the common, payable 
Dec. 5 to stockholders of record 
Nov. 20 and an extra dividend of 
25 cents, with the same payable 
and record dates. 

Earnings reports of automobile 
companies for the third quarter 
continue to show, for the most 
part, declines from the corre- 
sponding period of last year but 
the results for the first nine 
months of this year were much 
better than in the like period of 
1933. The improvement for the 
nine months over the correspond- 
ing period of last year was par- 
ticularly marked among the parts 
and accessory companies. 

The net income of the first five 
passenger car and truck concerns 
to report for the nine months 
was $87,500,000, comparing with 
$77,748,000 in the like period of 
last year. 


Thirteen parts and accessory 
companies reported for the first 
nine months a net income of 
$7,189,000, comparing with $1,679,- 
000 for the same companies in the 
like period of a year ago. There 
were only two deficits among the 
parts and accessory corporations 
for the 1934 period, as against 
five a year ago and in each of the 
two instances the were | 
much smaller. 


losses 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


had |]! 


New York, Nov. 2, 3:40 P.M.—Trading in shares of the Auto- 
mobile companies on the New York Stock Exchange to- 
day was featured by buying in stock of companies sup- 

Chrysler and General Motors 

started the day strong but sold off in the afternoon to 

close with little net change. 


plying Ford with parts. 


Edw. G. Budd Reduces 
9-Month Loss to $87,282 


Philadelphia, Nov. 2.—Edward 
G. Budd Mfg. Co. reports for the 
first nine months of 1934 a loss 
of $87,282 as compared with a 
loss of $253,252 in the first nine 
months of 1933. 

The company reports a net loss 
for the third quarter of 1934 
after deducting all charges, in- 
cluding depreciation, interest and 
taxes, of $152,048. This compares 


with a profit of $80,223 in the 
second quarter of 1934 and a 
profit of $50,297 in the _ third 


quarter of 1933. 


Budd Wheel Co. Report 
Shows 9-Month Profit 

Philadelphia, Nov. 2.—Budd 
Wheel Co. reports for the first 
nine months of 1934 a profit of 
$116,129 as compared with a loss 
of $262,775 in the first nine 
months of 1933. The company 
reports a net loss for the third 
quarter of 1934, after deducting 
all charges, including deprecia- 
tion, interest and _ taxes, of 
$32,480. 

This compares with a profit 
$89,431 in the second quarter of 
1934 and a profit of $24,307 in 
the third quarter of 1933. The 
profit for the first nine months 
of 1934, after dividend require- 


of 





| 








ments on the 7 per cent pre- 
ferred stock, is equal to 7 cents 
per share on the 965,258 no par 


shares of common stock out- 
standing, excluding shares in 
treasury. 

The company has no _ bank 
loans. 


Steel Increases Wages 
$95,000,000 in Year 


New York, Nov. 2.—-The total 
wage bill of the steel industry 
was increased by approximately 
$95,000,000 during the first full 
year’s operation of the Steel Code, 
according to figures compiled by 
the American Iron and Steel In- 
stitute. 

Over this period, from August, 
1933, to September of this year, 
$470,000,000 went into pay envel- 
opes of the industry’s employes. 


Three wage advances’ have 
taken place in the industry since 
the code was inaugurated. The 


first, averaging 16% per cent, was 
in August, 1933. The second came 
in November through adjustment 
of hours of work, and the third 
was in April of this year when 


a 10 per cent addition was put 
into effect. 

Hourly wage rates for steel 
workers now average 63.5 cents 
an hour against 47.3 cents in 
June, 1933, an increase of 34 per 


cent. 
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Hugh Chalmers 
Organizes New 


Foundry Corp. 


Pontiac, Mich., Nov. 2.—-Organi- 
zation of the Pontiac Mfg. Co. for 
production of automotive replace- 
ment parts has been completed 
and production is to begin at 
once, according to Hugh Chalm- 
ers jr., president. 

The company has secured a 
plant on Scott Lake road which 
is equipped as a custom foundry 
and machine shop. In addition to 


automotive parts the company 
will make industrial gray iron 
castings. A payroll of 75 em- 


ployes is assured. 

Officers are, besides Chalmers, 
Elroy C. Jones, vice-president; 
Bruce Chalmers, secretary; and 
Frank J. Coyle, general manager. 
Coyle is also manager of the 
Pontiac Spring & Bumper Co., a 
subsidiary of Pontiac Mfg. Co. 

Chalmers recently bought out 
the 50 per cent interest in the 
spring plant of H. Frank Elkins 
of Pontiac and the entire organi- 
zation is now owned outright. 


Strike Fails to Halt 
‘actory Deliveries 

Flint, Mich., Nov. 2.—Automo- 
bile shipments to dealers have 
been going forth with regularity, 
in spite of the strike of the 
Teamsters and Chauffeur’s Union, 
which has been in progress sev- 
eral weeks. Traffic departments 
of local auto factories are meet- 
ing all orders, shipments going by 
rail instead of truck transport. 

The only advantage of truck 
transport over rail shipments is 
that it provides a faster service to 
dealers, it is stated. The item of 
cost between the two systems 
varies little, traffic men report. 

R. L. Reese, head of the Buick 
Motor Co. traffic department, said 
Buick prefers to ship by rail and 
that a plan to use rail shipments 
permanently, to avoid truckers’ 
quarrels is being seriously con- 
sidered. 


Auto-Lite Co. Forms 
New Hub Cap Division 

Toledo, Nov. Creation of 
a new hub cap division of the 
Electric Auto-Lite Co. to handle 
a large contract recently awarded 
by Chrysler Corp., is announced 
by Royce G. Martin, Auto-Lite 
president. 

The new division will be housed 
in the Hamilton street plant of 
the Moto-Meter Gauge & Equip- 
ment Corp., Martin said. The 
contract calls for 2,000,000 hub 
caps for Plymouth and Dodge 
passenger cars and Dodge trucks. 


J 
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’ 
Factory Reopens 

Muskegon, Mich., Nov. 2.—Camp- 
bell, Wyant and Cannon Foundry 
Co. have resumed operations on a 
basis of four days a week after hav- 
ing been virtually shut down for 
several weeks, operating only one 
day a week. Start of fall produc- 
tion on motor blocks and other auto- 
motive parts in preparation for new 
models is expected to increase pro- 
duction materially around Nov, 1. 
Seven hundred men were recalled to 
work in No. 3 plant this past week. 


Foundry Shows Profit 


Muskegon, Mich., Nov. 2.—Reports 
from Campbell, Wyant and Cannon 
Foundry, manufacturers of foundry 
castings and parts, show for nine 
months ending Sept. 30, 1934, a net 
profit of $22,615 after depreciation 
expenses and federal taxes were de- 
ducted. For the quarter ending 
Sept. 30 the statement shows a net 
loss of $49,659 as compared with a 
net loss of $9,569 for the preceding 
quarter. Current assets as per 
Sept. 30 are $1,411,075, with current 
liabilities of $165,088. For the same 
period last year, current assets 
were $1,310,860, with current liabili- 
ties at $150,552. 
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CHRISTMAS 


brings more than 


“BEST WISHES” 
LO 


SY Last year, Chevrolet dealers enjoyed the most 

















successful December in their history for acces- 
sory sales. Their accessory volume was far above normal for 
| the season. There was a definite reason for this—merchan- 


dising help that brought customers to the dealers. The 
same successful plan that proved itself then will be repeated 
this year, but on a larger, more effective scale. Already 
Chevrolet dealers are preparing to profit by this program. 
Again it will bring them extra business and extra profits in 
which they participate as holders of the Chevrolet franchise. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


| Again this year a proven plan—enlarged in scope and more 
effective than ever—will bring extra business and profits to 


CHEVROLET DEALERS 





